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INVESTMENT THESIS & RECOMMENDATION

Heartland Bridge Capital, Inc. (OTC BB: HLBC) is a newly formed company that is focused on serving the financial and other needs
of emerging companies with excellent growth potential. The Company targets acquisitions run by exceptionally talented
entrepreneurs and operating executives. The Company’s business model is similar to Berkshire Hathaway, offering investors a means

to participate in private equity investments not otherwise available to them with potentially attractive risk/reward profiles.

HLBC will acquire ownership stakes in such companies, and provide equity capital, acquisition debt, or bridge financing to emerging
high-growth companies and entreprencurs. The Company will also participate, as appropriate, in non-financial areas to help acquired
assets achieve their potential, thus maximizing the value of the investment for HLBC's shareholders. The Company’s current
investment focus, which considers social benefit as an important feature, is to invest in companies in four areas: Clean Energy

Technologies (including alternative and renewable energy), Medical Technology, Waste Management Technology, and Digital
Document Technology.

In line with this strategy, HLBC has invested in Myself® and a novel medical applicator (Medical Technology), and in iSafe (Digital
Document Management), and is evaluating numerous other potentially attractive opportunities. Key value drivers for the Company
include its superior portfolio of assets, strong business model, experienced management team, and favorable industry dynamics.

We believe the Company will have to raise an additional $5.5 million in equity capital to further expand its top-line growth.
Revenues are expected to grow from $3.2 million in FYE December 31, 2011 to more than $96.2 million by FYE 2016. HLBC is

potentially an attractive short term trade, long term investment opportunity and is projected to provide an upside potential, providing
adequate capital is raised, of 109.9% in the short and long term.
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s Grass Roots Research and Distribution, Inc.

SALES, EARNINGS MARGIN FORECAST - BASE CASE

all figures in $ 'millions; unless otherwis 2010 2011 F 2012 F 2013 F 2014 F

Revenues - 3.2 16.0 28.8 47.5 71.3 96.2
% growth 400.0% 80.0% 65.0% 50.0% 35.0%
EBITDA (0.3) 0.5 8.6 15.5 26.4 40.5 55.4
EBIT Margin 14.3% 53.5% 53.8% 55.6% 56.8% 57.6%
Net Profit (0.3) 0.2 5.4 9.7 16.5 25.2 34.2
Net Profit Margin 5.8% 33.5% 33.6% 34.7% 35.3% 35.6%
Earnings Per Share - Diluted (0.02) 0.01 0.32 0.57 0.97 1.48 2.02
Free Cash Flow to Firm (0.3) (1.7) 2.4 6.4 11.5 18.5 26.6

COHEN PRICE TARGET SUMMARY

The Cohen Price Target is calculated by 25% equal weighting of four different valuation methodologies. We use
an industry average PE, an industry average price/capital employed (P/CE), a Cohen Performance Index, and the
fundamentally driven Cohen DCF.

The Cohen Price Target™ Formula

Price-to-Earnings (P/E) in USS
HLBC - Earnings Per Share - 2013 Forecasts 0.32

Industry Average P/E Ratio 18.31

Price based on P/E Ratio 5.78
Price-to-Capital Employed (P/CE) in USS$
HLBC - Capital Employed 1.47

Industry Average P/CE Ratio 4.26

Price based on P/CE Ratio 6.27
Cohen Discounted Cash Flow Model in USS
Cohen DCF Value - Base Case 7.00
Cohen Performance Index in USS
Cohen Price Performance Index Value 104.6%

HLBC - Current Stock Price 3.00

Price based on Cohen Performance Index 6.14
Cohen Price Index Target 6.30
Current Price 3.00

Upside/ (Downside) Potential 109.9%
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m Grass Roots Research and Distribution, Inc.
EXECUTIVE SUMMARY

e Heartland Bridge Capital, Inc., (OTC BB: HLBC) is engaged in acquiring and/or investing in attractive companies
run by exceptional management teams. The Company functions as a holding entity and/or private equity fund. The
Company’s investment strategy is to invest capital and provide other support services to ensure that its invested
companies achieve their full potential.

e HLBC will function as an investment and operating company, similar to Berkshire Hathaway or other private equity
firms, focused primarily on providing equity, acquisition debt, or bridge financing to emerging high-growth
companies and entrepreneurs.

e As anew and listed firm, HLBC has two distinct advantages relative to most existing private equity firms. First,
since it has been recently incorporated. It does not have to deal with challenges resulting from having made
investments during the inflated valuation environment of 2005 to 2007.

e Second, since HLBC is listed on the OTC BB, it allows everyday investors to participate in private equity
investments with potentially attractive risk/reward profiles while simultaneously providing its investors with the
liquidity and transparency of a publicly traded company. Currently, only HNIs and/or hedge funds sought to make
investments in such private equity funds but generally with high investment requirements and limited liquidity.

e The Company’s business model is based on investing in companies providing a social benefit aimed directly and
tangibly at making people’s lives better. Based on this strategy, the Company has identified four areas of interest:
primary interest will include Clean Energy Technologies, Medical Technology, Waste Management Technology, and
Digital Document Management.

e In line with this strategy, the Company has made three investments since its inception in 2010. First is its investment
in Myself®, an innovative pelvic muscle trainer that effectively addresses female urinary incontinence, among other
issues. Then, in December 2010, the Company acquired certain assets including a patent application for a technology
capable of delivering medicants and internal devices within the body.

e Recently, Heartland acquired the iSafe Entities. The iSafe Entities (which includes eMEDiSAFE that focuses on the
paperless medical office) provide digital file conversion and document management services that convert legacy
information of various formats into information usable in the digital workspace.

e In addition to these investments, HLBC has a strong and active pipeline for additional investments, and currently is
examining such opportunities in alternative energy and energy efficiency, and in waste management.

e Risks: As with any development stage company, capital access and competition from larger companies are key risks
associated with Heartland Bridge Capital. Inability to raise additional capital would significantly impact its growth
plans. Additionally, HLBC’s long term success will depend on its ability to make attractive investments. We believe
the Company will have to raise $5.5 million in additional capital to fund its growth plans.

Financial Forecasts and Valuation

e  We expect revenues could be $3.2 million for FYE 2011 and more than $96.2 million by 2016 should the Company
raise additional capital to fund its master budget.

e The Cohen Price Target is calculated using market-based multiple valuation, Discounted Cash Flow (DCF), and by
applying the Cohen Price Performance Index approach. The multiple based valuation approach uses the expected
2012 Price-to-Earnings and Price-to-Capital Employed ratio. We also include the Cohen Price Performance Index,
which is representative of the past coverage performance of all stocks evaluated by us. The last component in
calculating the Cohen Price Target is the value derived using the long-term Cohen Discounted Cash Flow (DCF)
valuation approach.

e Based on an average of these methods, we value HLBC common stock at $6.30, 109.9% higher than current market
price of $3.00. On this basis, the stock may be an attractive short term trade and long term investment.
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INVESTMENT SUMMARY

Heartland Bridge Capital, Inc., (OTC BB: HLBC), is a public company that is looking to acquire ownership
positions in, and aims to serve the financial and other needs of, emerging companies in the clean energy, medical
technology, waste management, and digital document management industries. The Company plans to own
interests in such companies, as well as to function as an investment and operating company, broadly akin to
Berkshire Hathaway or other private equity firms, focused primarily on providing equity, acquisition debt, or
bridge financing to emerging high-growth companies with exceptional top-management and operational teams.
In addition to providing capital, HLBC management plans to invest time and its experience to help invested
companies achieve their potential, thereby maximizing the value of the investment for HLBC’s shareholders.

Copyright © 2011 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Figure 1: Advantages of HLBC Business Model

No Legacy

Since HLBC is a new company,
it does not have any past
burden to deal with

Inclusive Management
Participation Compensation
Listing allows individual Managgment
investorsto participate compensation to be

in investments with strongly linked to
attractive risk/reward performance, unlike
profiles many other funds.

Source: Cohen Research

No Legacy: As a new firm, HLBC does not have a past burden to deal with or challenges to face as a result of
having made investments during the inflated valuation environment of 2005 to 2007. As a result, HLBC is well
positioned to benefit from the depressed market of today and the opportunity to generate higher returns.

Inclusive Participation: HLBC is organized as a publicly-traded entity thereby allowing individual investors an

opportunity to participate in private-equity-like investments that may not normally be available to them.
Individual investors can commit any amount of capital through the purchase of HLBC common stock, and, as a
result, the pool of investor participants will be “inclusive” rather than “exclusive”. As a publicly-traded entity,
HLBC also offers its investors complete and constant liquidity, unlike closed private equity funds.

Realistic Management Compensations: In contrast to many investment funds in which management

compensation is unduly high and not reflective of fund performance, HLBC’s management compensation will
have competitive but modest base amounts, with performance-linked incentives that put management and the
investors on the same side of the table.
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Figure 2: Company’s Business Strategy

Invest in emerging companies run by exceptional management
and operating teams

Focus on sectors that demonstrate potential to provide social
benefit aimed directly and tangibly at making people’s lives
]better.

Provide financial capital and supplement this by helping investee
companies in non-financial areas thus help them achieve their
]potential

Proactively identify suitable exit opportunities to provide high
returns and create value for all stakeholders

I

Source: Cohen Research

Heartland Bridge Capital is well-positioned to benefit from the current depressed markets, which should allow the
Company to make investments/acquisitions at attractive valuations. HLBC’s listing on the OTC Bulletin Board
will give the Company the opportunity to make investments through share-exchanges with minimal capital
expenditures. With a strong pipeline of potential targets, we believe the Company will make additional
investments during the coming few quarters. We estimate that the Company may need to invest at least $5.5
million in the next 24-36 months to commercialize activities at its acquired investments and make additional
investments. Thereafter, the Company may not need to raise additional capital as HLBC should be positioned to
generate significant free cash flows. Also, HLBC plans to proactively look at divesting its properties at
appropriate times with a view to monetize its assets and maximize sharcholder value. In our view, Heartland
Bridge Capital is one of the most exciting and emerging investment holding companies, providing an exciting
short term and long term investment opportunity for investors.
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COHEN GROWTH DRIVER ANALYSIS

Figure 3: Cohen Growth Driver Analysis — Base Case

Annual Revenues, Margins, Assets, Turns

all figures in $ 'millions 2010 2011 F 2012F 2013F 2014F 2015F 2016F
Net Revenue - 3.2 16.0 28.8 47.5 71.3 96.2
Operating Margin NM 11.8% 52.5% 52.7% 54.5% 55.6% 56.2%
Net Margin NM 5.8% 33.5% 33.6% 34.7% 35.3% 35.6%
EPS - Diluted (0.02) 0.01 0.32 0.57 0.97 1.48 2.02
EBITDA (0.3) 0.5 8.6 15.5 26.4 40.5 55.4
Free Cash Flow (0.3) (1.7) 2.4 6.4 11.5 18.5 26.6
Cash and Equivalents 0.0 0.7 0.6 3.4 8.3 18.5 36.4
Working Capital (2.4) 0.2 2.6 4.7 7.8 11.8 16.0
Long Term Debt 0.7 - - - - - -
Total Debt 0.7 - - - - - -
Total Assets 3.0 6.2 12.4 23.3 41.3 68.5 104.8
DSO NM 91.3 91.3 91.3 91.3 91.3 91.3

Percentage Change in Annual Revenues, Margins, Assets, Turns
2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F

Revenues NM NM  400.0% 80.0% 65.0% 50.0% 35.0%
Operating Margin NM NM 40.8% 0.2% 1.8% 1.1% 0.6%
Net Margin NM NM 27.7% 0.1% 1.1% 0.6% 0.3%
EPS - Diluted NM -155.7% 2775.9% 80.5% 70.4% 52.8% 36.1%
EBITDA NM -2523% 1777.2% 80.9% 70.7% 53.3% 36.8%
Free Cash Flow NM  547.9% -240.0% 167.6% 78.6% 60.9% 43.8%
Cash NM 3305.1% -12.8%  465.2%  147.6%  122.7% 96.6%
Working Capital NM -108.5% 1179.7% 80.2% 66.7% 50.9% 35.5%
Total Debt NM -100.0% NM NM NM NM NM
Total Assets NM  108.7% 99.2% 87.2% 77.6% 65.7% 53.1%
DSO NM NM 0.0% 0.0% 0.0% 0.0% 0.0%

Source: Cohen Research

The Cohen Growth Drivers Model is an intelligent road map used by many securities analysts to analyze the forecasted
growth of a given company. We expect significant top-line growth in the current fiscal year driven by the Company’s
expected commercialization of operations of its iSafe entities. Subsequently, commercialization of other acquired
entities/businesses, including Myself® entities and Medical Applicator will drive future revenues. Heightened interest to
commercialize acquired business operations and improved profitability will be the key growth drivers for the Company in the
intermediate-term.  In the long-term the key value driver for HLBC will lie in its ability to make attractive
acquisitions/investments.

We believe our estimates are conservative as they are based on the current capital spending capacity of the Company and
include only revenues from currently acquired businesses and certain other entities which HLBC is currently targeting for
investment. It does not include any additional capital expenditure to acquire additional assets. If the Company acquires any
additional assets, the top-line would further expand.

Copyright © 2011 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Revenues are expected to grow rapidly. HLBC’s assets are low investment high profit business entities. Margins are
expected to be high and are expected to improve from 2012. Free cash flows are forecasted to be positive in 2012 as
significant revenue growth would lead to higher net profits.

We estimate that the Company would require approximately $5.5 million in capital in the next 24-36 months for developing
current businesses, for acquiring new entities currently in pipeline, and to provide working capital. The robust industry
demand for Company’s businesses together with focus on acquisition of high ROI businesses will drive HLBC’s operations.
Our estimates are conservative. Growth prospects are impressive. We believe management will be able to achieve our
forecasts, provided it receives our forecasted equity funding.

Copyright © 2011 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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m Grass Roots Research and Distribution, Inc.
COMPANY INVESTMENT PHILOSOPHY

Investment Opportunity

Unlike old economy and proven technology companies, emerging technology and clean energy companies are
challenged to find an appropriate source of finance during initial and pre-commercialization stages of company
growth. In addition to capital, these emerging companies are also faced with numerous hurdles in organizing the
necessary managerial, infrastructure, and other operations skills. As a combination of these factors, many
promising and potentially viable technologies never become commercial. This, as shown in the exhibit below, is
often characterized as the “Valley of Death”. According to the HLBC management, this provides an enormous
investment potential — a “Mountain of Opportunity.”

Figure 4: Investment Opportunity
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Investment Focus

Grass Roots Research and Distribution, Inc.

The primary focus is on emerging businesses with significant commercial opportunities. Based on the current
available market opportunity, the expertise and experience of HLBC’s investment professionals, investment
choices and potential attractive returns, HLBC has identified four key sectors for investment; Clean Energy and
Energy Efficiency, Medical Technology, Waste Treatment and Management, and Digital Document Management.

Figure S: Industry Focus

e Currently, investors spend approximately $13 billion a year in the green energy market and it is expected
to grow to $92 billion by 2013

* The demand for power has created significant challenges to the existing infrastructure both
internationally and in the United States

* There is enormous entrepreneurial attention being focused on clean energy

* The U.S. market for medical technology in the form of new devices is expected to approach $100 billion in
the coming years

¢ Medical technology innovations will fundamentally transform the health care landscape, providing new
solutions to address chronic diseases conditions and revolutionize the way treatments are administered

¢ U.S. Environmental Protection Agency, the U.S. generated 250 million tons of waste in 2008 alone, and
this number continues to rise

¢ Energy production from waste has been practiced for many years and current technology developments
have resulted in favourable economics for production of energy from waste.

¢ By converting libraries of stranded information into useful knowledge-rich information repositories,

modern document management practices can help a company to make better decisions and add many
thousands of dollars to the bottom line.

e Digital document management software, a digital image of the paper record is captured and preserved in
unalterable format

Source: Company Material and Cohen Research
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Grass Roots Research and Distribution, Inc.
COMPANY CURRENT INVESTMENT PORTFOLIO

Mpyself® (Medical Technology)

HLBC’s first investment, made in December 2010, was to purchase the rights to receive cash distributions based
on the sales of the Myself® pelvic muscle trainer. Jarden Corporation, a leading provider of niche consumer
products used in and around the home, is the owner of the Myself® pelvic muscle trainer.

The Myself® pelvic muscle trainer is the first FDA cleared, non-prescription product available direct to the
consumer for the treatment of female incontinence. The product is a home-use biofeedback product with
proprietary technology that allows a woman to successfully strengthen her pelvic floor muscles on her own. In
addition to urinary incontinence, the Myself® product is an effective therapeutic choice for a number of other
pelvic floor weakness-related conditions affecting millions of women. These include conditions arising out of
pregnancy, menopausal symptoms, pelvic organ relaxation, and female sexual dysfunction.

The marketplace for female incontinence medical devices is substantial, especially ones that can be purchased
over the counter and used at home for such a personal matter. It is estimated that the prevalence of female
incontinence rises to 30-40% of all women around middle age and then steadily increases with aging (up to 50%
in elderly women). These statistics, combined with the fact the U.S. Census estimates that the number of women
over 40 in the United States will increase from 63 million today to 80 million in 2020, point to a very significant
market potential for the Myself® product.

Medical Applicator (Medical Technology)

Subsequent to the investment in Myself®, Heartland Bridge capital acquired certain assets including a patent
application for a novel medical applicator that is capable of delivering medicants and internal devices within the
body in an atraumatic fashion (without producing injury or damage).

The medical applicator technology has a number of potential uses in the medical device field. These include
translumenal delivery (an advanced endoscopic technique) of arterial repair devices such as stents and grafts,
insertion of analgesics and other medicines to specific locations within a body orifice or vessel, and delivery of
tamponading devices for achieving hemostasis within a body cavity. Of these applications, the use of the
applicator technology as a vaginal tampon delivery device offers the largest and nearest-term commercial
potential due to its large consumer market and is the first potential product the Company is currently researching
and testing.

A development team is currently working to refine the design criteria and market parameters for the project which
will help them create clinical testing prototypes of the delivery device in its tampon applicator form.

The tampon applicator under development is designed to replace the plastic and cardboard applicators currently
used by women to insert tampons. Targeted advantages for the new applicator include easier and pain-free
insertion, superior disposability (flushable/biodegradable), and smaller size at a cost equal to or less than current
plastic applicators.

Copyright © 2011 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Simultaneous with the acquisition noted above, HLBC entered into two Development Services Agreements that
would:

e provide services in connection with the development of the novel medical applicator asset; and
e provide the basis for determining the optimum commercialization options for the innovative tampon
technology.

The iSafe Entities (Digital Document Management)

In March 2011, HLBC acquired the iSafe Entities, making them wholly-owned subsidiaries. The iSafe Entities
provide digital file conversion and document management services that convert legacy information of various
formats into valuable, usable information. The Company’s bouquet of services includes document imaging, tape
copying and transcription, data replication, and disaster recovery. Additionally, iSafe Entities provide physical
storage and management of hard copy records and paper materials, document retention planning, and document
disposal services. These services enable the iSafe Entities to create unique and comprehensive data and
information management solutions that deliver maximum value to their business and user communities.

Included in the iSafe entities is eMEDIiSAFE, a company that focuses specifically on the digital documentation
business in the medical field. The eMEDiISAFE target market consists of any medical practice or health care
delivery unit that manages patient charts.

COMPANY CURRENT OPPORTUNITY PORTFOLIO

The Company is constantly seeking appropriate investment opportunities. Through the extensive networks of the
Company’s management and its advisory team, many potential investments are reviewed. Some examples that
are currently before the Company are companies with:

Clean Energy: (i) a unique semi-conductor-based technology for the cost-effective recovery and conversion of
industrial waste heat into electricity; and (ii) an innovative line of non-petroleum fuel additives.

Medical Devices: (i) a bio-medical device technology that accelerates drug candidate screening, significantly
reducing drug development costs and accelerating drug commercialization; (ii) an innovative technology for
preservation of biological samples; and (iii) a revolutionary product that provides safe and discreet relief from
menopause hot flashes;

Waste/Environmental: (i) a revolutionary technology to control and manage unwanted ice formation in
appliances and on structures and vehicles; and (ii) a modular technology for converting landfill gas to usable
energy products and electricity.

Copyright © 2011 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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COMPANY VALUE PROPOSITION

HLBC is expected to generate substantial revenue from the iSafe entities during the current fiscal year. Going
forward, in the next couple of years, HLBC is expected to generate significant revenues from iSafe and
commercialization of Myself®. Also, we expect the Company to aggressively pursue its investment and
acquisition program. HLBC has designed an investment program to evaluate attractive opportunities that
represent the highest potential return on investment. Given the current depressed market conditions, we believe
the Company is positioned to identify lucrative investment opportunities. Management’s ability to raise funds, as
well as its expertise and experience in the investment industry, also provide positive corporate impetus.

Figure 6: Company’s Value Proposition
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Grass Roots Research and Distribution, Inc.
PRIVATE EQUITY INDUSTRY OVERVIEW

Private Equity investments totaled $90 billion in 2009, a significant fall from the $181 billion invested in the
previous year. The 2009 total was more than 70% down on record levels seen in 2007. Deal making, however,
gathered momentum during the year with larger deals announced towards the end of 2009, as economies across

the globe showed sign of recovery. With bank lending in short supply, the average cost of debt financing was up
and private equity firms were forced to contribute a larger proportion of equity into their deals.

Regional breakdown of private equity activity shows that in 2009, North America accounted for 36% of private
equity investments, up from 26% in the previous year while its share of funds raised remained at around two-
thirds of the total. Europe’s share of investments fell from 44% to 37% during the year. Its share of funds also
declined, from 25% to 15%. While investments have fallen in most regions in recent years, there has been a rise
in the importance of Asia-Pacific and emerging markets, particularly China, Singapore, South Korea and India.
This is partly due to the smaller impact of the economic crisis on this region and better prospects for economic
growth.

Figure 7: Global Investment by Private Equity

$bn 0 - 2008--—--—  ——-——- 2009--------
Investment Funds Investment Funds

value raised value raised

us 48 288 33 100
UK 32 65 12 8
China 13 13 7 9
France 12 15 5 3
India 11 3 3 4
Germany 10 3 3 1
Japan 10 3 3 2
Others 45 55 25 23
Total 181 450 91 150

Source: TheCityUK estimates based on PEREP_Analytics,
Thomson Reuters, EVCA, PwC, AVCJ data

Indicators for the first half of 2010 show that investment activity totaled $55 billion with private equity firms
continuing to focus on investments in small and medium sized companies. The half-year total was up slightly on
the same period in 2009 but well down on the period between 2005 and 2008. Full year figures for 2010 may
show a moderate increase on 2009 if the gradual recovery in investments seen in recent months is sustained.

Funds raised fell by two-thirds in 2009 to $150 billion, the lowest annual amount raised since 2004. The difficult
fund raising conditions have continued into 2010 with half-yearly figures showing a total of $70 billion raised in
the first six months, slightly below the same period in 2009. The average time taken for funds to achieve a final
close more than doubled between 2004 and 2010 to almost 20 months and in some cases the final amounts raised
were below original targets. Prior to the economic slowdown, the market saw intense competition for private
equity financing. The three years up to 2009 produced an unprecedented amount of activity, during which more
than $1.4 trillion in funds were raised.

Copyright © 2011 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Figure 8: Total Funds Raised by Private Equity
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Due to limited disclosure, studying the returns for private equity is relatively difficult. Unlike mutual funds,
private equity funds need not disclose performance data. And, as they invest in private companies, it is difficult
to examine the underlying investments.

COMPETITION

In addition to competition faced by each of HLBC’s investee companies, the Company also faces competition
from other investment companies. HLBC’s business is akin to any other investment companies like Berkshire
Hathaway and/or other private equity funds. The success of such investment companies/private equity firms
depends on their ability to source attractive investment opportunities and successfully enable these companies to
achieve their full potential. Heartland may find it difficult if it is not able to find attractive opportunities for
investment. Another factor of competition is from companies with deeper financial pockets. However, we
believe several factors differentiate HLBC from its competitors, as discussed in the Growth Driver section of our
report.
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VALUATION

THE COHEN PRICE TARGET™ -$6.30

The Cohen Price Target™ is a dynamic and logical valuation approach as it combines market-based approaches
and intrinsic value methodologies. Capital raising and cash are the life blood of any micro cap/small cap
company. Hence, the Cohen Price Target™™ includes four components, 25% equal weighted that together reflect
and are based on the Company’s ability to raise capital for growth. The four components used in our price index
are: Price-to-Earnings ratio (P/E), Cohen Price-to-Capital Employed ratio (P/CE) (Both Market based valuation
approaches), Cohen Discounted Cash Flow (DCF) method (Theoretically an Intrinsic Value based approach), and
Cohen Price Performance Index.

Our formula for The Cohen Price Target™ is shown below.

Figure 9: The Cohen Price Target™ Formula

Price-to-Earnings (P/E) in USS
HLBC - Earnings Per Share - 2013 Forecasts 0.32

Industry Average P/E Ratio 18.31

Price based on P/E Ratio 5.78
Price-to-Capital Employed (P/CE) in USS$
HLBC - Capital Employed 1.47

Industry Average P/CE Ratio 4.26

Price based on P/CE Ratio 6.27
Cohen Discounted Cash Flow Model in USS
Cohen DCF Value - Base Case 7.00
Cohen Performance Index in USS
Cohen Price Performance Index Value 104.6%

HLBC - Current Stock Price 3.00

Price based on Cohen Performance Index 6.14
Cohen Price Index Target 6.30
Current Price 3.00

Upside/ (Downside) Potential 109.9%

Source: Cohen Research
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Figure 10: Cohen DCF Valuation Range

Range of Target Price vs. Long-Term Growth Rates

12.00
10.00
[72]
= 6.00 ‘*xi_
- I +
4.00
2.00
Range of Long-Term Growth Rates
4.0% 5.0% 6.0% 7.0% 8.0%
== Optimistic Case 7.72 8.21 8.78 9.45 10.26
Base Case 6.16 6.55 7.00 7.54 8.18
=== Pessimistic Case 4.56 4.85 5.18 5.57 6.04

Range Target Price vs. Cost of Equity

12.00
10.00
« 8.00
3
4.00
2.00
Range of Cost of Capital
20.0% 19.0% 18.0% 17.0% 16.0%
=4#— Optimistic Case 7.05 7.84 8.78 9.90 11.26
Base Case 5.63 6.26 7.00 7.89 8.97
=== Pessimistic Case 4.17 4.63 5.18 5.83 6.63

Source: Cohen Research
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MANAGEMENT BIOS

Top management at HLBC provides a competitive advantage. The strength, depth, and longevity of the Company
depend on the quality and experience of its key personnel. Their experience in the field of private equity

investment and the development in this industry includes capitalizing on industry cycles, identifying lucrative
opportunities, significantly ramping-up operations and identifying suitable exit opportunities. The Company’s
management team is strong in innovation and experience and will help drive the future profits.

James F. Groelinger is the Chairman, President, and Chief Executive Officer

James F. Groelinger is the Chairman, President, and Chief Executive Officer of HLBC. He is also the Executive
Director of the Clean Energy Alliance, Inc., a national association of clean energy business incubators. Prior to
joining HLBC, Jim provide strategic advisory services to companies in the energy field, with services ranging
from developing a strategic vision and plan for a major coal company wanting to enter the clean/green energy
market to assisting the entrepreneurial development of a new solar company. For most of the 2000s, Jim was the
Chief Executive Officer of EPV Solar, where he led the company through the post-9/11 period of more than four
years of extreme financial distress while increasing sales, maintaining a focused R&D program, and generally
creating a positive international position for the company.

Prior to his tenure at EPV Solar, Jim was a Senior Vice President for Business Development at CHI Energy and
its predecessor, Consolidated Hydro, Inc. Jim and his team helped CHI evolve from being the largest non-utility
owner/operator of hydroelectric power plants in North America to being a diversified renewable energy company
with a portfolio that included biomass cogeneration, wind, hydro, and solar. This set the stage for the firm to be
acquired by ENEL, at that time Italy’s national electricity company.

Earlier, Jim was the Managing Director for the Power Division, a newly formed strategic business unit of IPCO
International, a Singapore-based contracting firm. In this role, he developed a strategy for identifying
development, investment, and EPC opportunities in the private power industry worldwide, including developing
relationships and a strategy for securing inside-the-fence industrial power projects in Turkey and India, and
managing the development program for a 200 MW coal-fired electric generating plant in Cali, Colombia.

In the early ‘90s, through his own transaction-oriented consulting firm, Jim provided investment and strategic
advisory services to companies wanting to participate in the domestic and international private power industry.
He organized a consortium of three US investor-owned utilities that were seeking high-return private power
acquisitions and investments and consummated acquisition transactions involving more than 250 MW of interests
in power plants in Europe and Latin America. He also managed international power project development
activities in India, Pakistan, China, Europe, and Latin America.

Prior, he was a Director of Putnam, Hayes & Bartlett, Inc., a strategy advisory firm in which he provided project
finance and evaluation expertise with an emphasis on electric utilities, private power, and the development of
competition. This included advising on the restructuring and privatization of the electricity systems in England,
Pakistan, and India. He also advised clients on negotiating power and fuel purchase agreements, and financing
documentation on numerous private power projects, and advised an investor-owned utility with respect to the
feasibility and viability of more than sixty cogeneration and other private power projects.

Jim has an MBA-Finance from Temple University and a BChE from City College of New York.
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Frederick Larcombe, Chief Financial Officer

Frederick Larcombe is HBC’s Chief Financial Officer. Frederick has more than thirty years of diversified
experiences in life sciences, medical devices, entertainment, manufacturing, and professional services. He is
experienced in raising capital, strategic planning and analysis, operating company management, intellectual
property litigation, re-organization and turn-around situations, business acquisition and integration, SEC
reporting, and investor relations.

He has served as Chief Financial Officer for iBio, Inc., a public biopharmaceutical company, The Ride, a venture-
backed entertainment company, and Xenomics, a developer of DNA diagnostic tests, FermaVir pharmaceuticals,
a pharmaceutical development company, MicroDose Technologies, a drug delivery device company, and Genesis
Direct, an internet retailer. Prior to that, his experiences include Cambrex, a life sciences company where he
fulfilled a number of roles including Director of Business Development, and PriceWaterhouseCoopers (PwC).

Fred received his BS in Accounting from Seton Hall University, and is an alumnus of the Management
Development Program at Harvard Business School.

Wayne LeBlanc, Executive Vice President for Business Development

Wayne LeBlanc, HBC’s Executive Vice President for Business Development, is a senior business development
executive with a proven record of accelerated sales and profit growth, business turnaround management, and
enhanced shareholder value. With over 25 years of business development and account management responsibility
in diverse markets including energy, metalworking, healthcare, laboratory and high technology manufacturing
companies, he has a proven record of accomplishment in business development, sales, consulting management,
profitability and productivity growth. He is a strategic thinker with creative problem solving skills that brings
exceptional vision in working with customers and suppliers to create long-term partnerships. An in-depth
involvement in the international energy markets, specifically alternative energy and electricity deregulation, has
been a recent focus of Wayne’s.

He has over 25 years of diverse experience in sales and marketing in both large and small businesses, specializing
in conducting evaluation and needs analyses for new or increased market penetration. He is also experienced in
channel management as well as sales and service deployment. Mr. LeBlanc was a founder of Utility Choice
Electric, the first independent Retail Electric Provider in Texas. Prior to joining Utility Choice, Mr. LeBlanc
served as Area Vice President for Beltone Electronics Corporation, one of the world’s largest manufacturers of
hearing instruments. His responsibilities there included restructuring and developing a new marketing and sales
program for the entire company with an emphasis on increased consumer focus and satisfaction. While at
Beltone, Mr. LeBlanc also developed a complete consultative care process for the company’s nationwide network
of over 400 distributors of hearing instruments, replacing the old “selling” model to ensure consumer satisfaction
and increase sales. Prior to working for Beltone, Mr. LeBlanc served as Area Sales Director for Leica, Inc.,
having responsibility for the management of sales and customer service relating to high technology instruments
used for research and health care in the Southwestern United States. Prior to working for Leica, Mr. LeBlanc held
several management and sales positions with Baxter International, a leading worldwide healthcare company.

He was a managing partner in Solutions for Energy Management where he has been involved in brokering
electricity to large customers and serving as a consultant for demand side management since 1999. He has
implemented several demand reduction solutions to curtail energy costs and provide the added benefit of reduced
emissions. Mr. LeBlanc is currently consulting to a qualified scheduling entity involved in the recent
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development to broker natural gas to commercial accounts in the Houston area. These business relationships were
developed during Mr. LeBlanc’s initial involvement as a founding partner in the first independent Retail
Electricity Provider as Texas moved to a deregulated market. As Senior Managing Director, Sales and Marketing
of Utility Choice Electric he had direct management responsibility for field sales and marketing that produced
over $40,000,000 in sales in the first year of operation. Mr. LeBlanc has consulted to more than thirty investment
firms on deregulation and alternative energy as result of his experience in both areas.

He was a managing partner in eMEDIiSAFE, a company formed to address the recent requirements to convert to
electronic medical records to reduce health care costs. Mr. LeBlanc has extensive experience in administrative
cost reductions to medical research facilities and laboratories. While at Baxter, Beltone, and Leica he was
involved and led groups to develop process improvement solutions to lower the total cost of acquisition. While at
Baxter, Mr. LeBlanc developed a purchasing administrative outsource solution that resulted in significant,
measurable savings to their customers. This solution has been updated to take advantage of current technology
that results in significant savings to medical facilities.

Mr. LeBlanc was most recently Vice President of Business Development for EPV Solar where he was part of an
executive team assembled to secure capital for manufacturing expansion, both in the U. S. and internationally, and
recruitment of senior staff. While there, the team closed on $87 million dollars of expansion and operating capital
in preparation for a public offering.

Frederick A. Voight, Managing Director, Investments

Frederick A. Voight is the Managing Director, Investments of HBC. Fred has served as the Managing Director of
F.A. Voight & Associates LP, since its inception in 1994. Mr. Voight has more than twenty years of experience
in managing these types of investments. He has previous experience as the Chairman and CEO of a public
company and has served as a director of several public and numerous private companies.

From June 1983 until August 1994, Mr. Voight owned and operated Mohawk Home Center Inc., a chain of retail
lumber and home centers in New Jersey and Pennsylvania. From May 1992 until October 1994, he served as
Chairman of the Board of Directors and Chief Executive Officer of Skylands Park Management, Inc., a company
sponsoring the NJ Cardinals professional baseball team (a minor league farm club for the St. Louis Cardinals).
Fred led the company through the building of a stadium and sports complex, and through two successful public
stock offerings.

From December 2004 until March 2006, he served as a director for Cell Robotics International, Inc., a publicly
traded company that was a developer and manufacturer of bio-photonic technologies for clinical and medical
research. He also served as a director for the DesChutes Medical Products Co., an Oregon company specializing
in the design, manufacture, and marketing of innovative products for the medical self-help market, from
September 2006 until January 2009 when the company was sold to Sunbeam, Inc.

Mr. Voight served as a director of EPV Solar, Inc., a Robbinsville, NJ PV manufacturing company, since June
1999 and as Chairman of the Board from October 2006 until July 2009.

Mr. Voight has a degree in business administration and majored in finance. He has gained a wealth of business
savvy and acumen from having worked in numerous business sectors, both public and private, during his 35 years
in business. His experience includes his serving in the capacity of CEO of public and private companies, on
corporate Boards, as a financial and business consultant, as a domestic and international project manager, as well
as expertise in the public company and venture capital arenas. His unique perspective and wide variety of
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experience in numerous fields have allowed him to search out and identify over the years good companies that
had the potential to be great companies, and great investments, with just the right amount of assistance, all
accruing to the benefit of his investors and stockholders. His experience and long track record makes him highly
qualified to successfully guide this venture.

Dr. Magdy Abdel-Malik, Member, Advisory Board

Dr. Magdy Abdel-Malik is the first member of the Advisory Board. Dr. Abdel-Malik is a highly reputed
corporate innovation leader with extensive R&D and business development experience in the medical field. This
experience, combined with an unwavering commitment to innovative thinking, aimed at implementing the
strategic vision needed to source, evaluate, acquire, and commercialize best-in-class life science emerging
technologies, will help accelerate Heartland’s growth initiatives in the area of medical technology.

Dr. Abdel-Malik currently serves as Founder and President of Quaestio Global Partners (www.quaestiogp.com), a
management consultancy in the Healthcare and Life Sciences industries. Prior to founding Quaestio GP he served
as Director of Global External Opportunities at Pfizer Consumer Healthcare.
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LATEST PRESS RELEASE

Heartland Bridge Capital Announces Acquisition; iSafe Imaging Becomes a Heartland Company

Press Release Source: Heartland Bridge Capital, Inc. On Tuesday March 22, 2011, 6:46 pm EDT

MAHWAH, NJ--(Marketwire - 03/22/11) - Heartland Bridge Capital (OTC.BB:HLBC - News) announced today
that it has acquired a group of companies comprising iSafe Imaging. iSafe Imaging provides digital file
conversion services that convert legacy information of various formats into valuable, usable information. Services
include document imaging, tape copying and transcription, data replication and disaster recovery. Additional
services provided by iSafe include physical storage and management of hard copy records and paper materials,
document retention planning, and document disposal. These services enable iSafe to create unique and
comprehensive data and information management solutions that deliver maximum value to its business and user
communities.

According to the unaudited financial statements of iSafe, the companies had combined revenue of nearly $1.3
million in 2010, an increase of more than one-third over the 2009 revenue of approximately $0.9 million. Major
iSafe customers include companies in the oil and gas, telecommunications, engineering, and medical sectors.

"The acquisition of the iSafe group is a terrific step for Heartland," said Heartland's CEO, James F. Groelinger.
"First and foremost, it is an operating business with meaningful revenue and stunning growth potential.
Strategically, it represents a bridging of our three areas of interest -- energy, because a major customer segment
are companies in the energy business; waste, because the conversion of legacy documents into electronic form is
an important step towards minimizing the burden and cost of paper distribution and disposal; and medical,
because a fledgling part of the group is eMEDISAFE, an electronic document management system specializing in
the medical arena. This acquisition also illustrates that we intend to be creative and innovative in our strategic
areas, not confined by traditional interpretations of what makes sense, and always with the overarching objective
of creating value for our shareholders."

Mr. Jay Silverman, a founding partner and majority owner of iSafe prior to its sale to Heartland, said: "I'm excited
about this sale to a company that shares my vision of what iSafe and eMEDiISAFE can become, and that has the
energy and resources to enable that vision to be realized. I look forward to a strong and successful relationship
with Heartland."

Mr. Joseph Tischner, who will serve as iSafe's CEO and is the other founding partner, commented: "Under the
Heartland umbrella, iSafe has a great opportunity to seize the market potential available in the energy and
healthcare sectors, and to penetrate new areas. The support by Heartland of iSafe's existing management team is
strong evidence of our ability to work together and provides an important foundation upon which to build the
iSafe group."

The iSafe companies acquired include iSafe Imaging, LP, iSafe Imaging Canada Ltd., and eMEDiSAFE, LP. See
www.i-safesolutions.com for more information.
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CONCLUSION

Heartland Bridge Capital is an exciting investment company focused on capital investments, acquisition, and

operations of attractive companies in emerging sectors of the economy. The Company’s current investments in
clean energy, digital documentation, and medical technology are low-risk, high-return assets. In addition to these,
the management has identified several other investment opportunities that should enable the Company to expand
its portfolio and positively add to shareholders value. HLBC is currently focused on commencing the sales of
services of the recently acquired iSafe Entities. In the short-term we also expect the Company to improve its
common stock listing with a view to attract additional capital.

We believe that these are one of the most exciting times for investment companies as the depressed markets will
allow them to acquire potentially valuable companies at attractive valuations. Further, HLBC’s investment focus
on emerging markets of clean energy, waste management, medical technology, and digital documentation
management should result in significant long-term returns. Since it follows a private equity model, the Company
will proactively look to make suitable exits from its investments thereby ensuring high returns for all its
shareholders. We believe that opportunities are large and HLBC is well positioned to benefit from this global
trend.

We expect significant growth potential from HLBC’s attractive investments in the immediate term, supported
later by the additional top-line growth from additional investments in the medium to long term. Capital
requirements are not very large. The Company must raise equity funding of $5.5 million to expedite growth
plans. Revenues are expected to grow from $3.2 million for Fiscal Year End (FYE) December 31, 2011 to more
than $96.2 million by FYE 2016. Note: Our projections assume the Company will be able to achieve our
forecasted targets provided it raises additional $5.5 million in funding. Also note that in the later years in all of
our scenarios, the Company is projected to have a substantial cash balance, suggesting an ability to make
additional investments beyond those included in the scenarios and/or to issue dividends to shareholders.

We believe the Company’s strong management, financial capabilities, robust forecasted revenue streams, and
growth potential in its marketplace makes the stock a valuable investment proposition. Heartland Bridge Capital
provides an exciting potential short term trade and long term investment opportunity for investors.

RS/ Grass Roots Distribution Research
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HISTORICAL NEWS

Heartland Bridge Capital Announces Advisory Board Member

Thursday, March 10, 2011 at 6:00PM

Mahwah, NJ: Heartland Bridge Capital (HLBC:OTCBB) announced today that Magdy Abdel-Malik, Ph.D., has
become the first member of the Company’s Advisory Board. This appointment signals the start of what the
Company believes will be a superlative body of experts in the areas of strategic focus for the Company. Dr.
Abdel-Malik is a highly reputed corporate innovation leader with extensive R&D and business development
experience. This experience, combined with an unwavering commitment to innovative thinking, aimed at
implementing the strategic vision needed to source, evaluate, acquire, and commercialize best-in-class life science
emerging technologies should help accelerate Heartland’s growth initiatives.
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COHEN PRICE TARGET APPENDIX

The Cohen Price Target™

The Cohen Price Target™ is derived using a combination of academic and market-based valuation approaches.

The foll

owing four equal weighted (25%) components used in calculating our target price, include the assumption

of capital raised:

1.

The first 25% equal weighted component: is the market multiple based valuation methodology. This
method uses the industry average 2011E Price-to-Earnings ratio to calculate the potential stock price
(and/or price to Book if an asset based company). We take the average Price-to-Earnings multiple of a
given industry. This means that, on an average, stocks in this industry should currently trade at a multiple
times their 2011 expected earnings. These earnings are usually only generated by a small company
raising cash to meet its master budget. The index, therefore, reflects capital invested in any micro/small
cap company.

The second 25% equal weighted component: Cohen Capital Employed based valuation. Most start-up and
micro/small cap companies require significant capital to meet our projections. Our Cohen Price Target™
reflects the Company’s ability to raise additional capital. Based on our capital projection and long-term
price target from our Cohen DCF™ valuation model, we derive a Price-to-Capital Employed ratio. We
then multiply this ratio with our capital employed per share assumption to derive this target price.

Our third 25% equal weighted component is our use of the Cohen Price Performance Index", which
calculates the average price increase of all the stocks covered by Grass Roots Research and Distribution
Inc. and Cohen Research after their release. Currently, for the period ending February, 2011 the Cohen
Price Performance Index™ is up by 104.6%, meaning that we expect the stock to follow the same trend
and rise by 104.6%. To date, since May 2009, 95.8% of all of our stocks post report release have traded
above the price of our initiate coverage report within 27 days. The Index assumes that all of its
companies had capital employed in each company. In general, almost 100% of our researched stocks
went up close to 100%.

Our fourth 25% equal weighted component is our Cohen Discounted Cash Flow (DCF) method of
valuation. Our Cohen DCF™ valuation includes a complex trademarked formula proprietary to our firm,
which includes an assumed long-term sustainable growth rate, cost of capital and assumed capital
invested in a given company. Our DCF price target values a company today, based on projections of how
much future cash will be generated from a given company. We assume that a company is worth all of the
cash it can make available to investors in the future. It is called 'discounted' cash flow because cash in the
future is worth less than cash today, and therefore must be discounted to today. We forecast various line
items including assuming a given amount of capital is raised, to calculate the free cash flow we project a
company to generate during our 5 year forecasted time period. If a company does not raise our estimated
cash requirements, it is highly unlikely to reach our forecasts and can go out of business. After using a
formula to discount free cash flow, we divide the total forecasted equity of the company by the shares of
stock outstanding to calculate our Cohen DCF™ valuation, or theoretical price per share target. We
believe the Cohen DCF™ formula is a more accurate measurement of operating cash than the traditional
DCF used by most Wall Street research analysts. A DCF, or 5 year forecasted free cash flow projection,
cannot be calculated without forecasting the three statements (IS,BS,CF) for 5 years. We are the only
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firm in the investor awareness industry that forecasts all of our companies for 5 years in three assumed
cases. We believe this in depth level of securities analysis is a must for all of our companies, and is a
foundation of the Cohen Research Method™.

Capital raising and cash are the life blood of any micro cap/small company. Our Cohen Price Target™ includes 4
components, 25% equal weighted, that together reflect capital is raised in our client companies. Our components
are trademarked and proprietary to our firm, as is the Cohen Performance Index "

Most micro/small cap companies have difficulty raising sufficient funds to reach our theoretical forecasts; hence
there is considerable risk for any investor. While we do not give investment advice, any company that cannot
raise adequate capital to finance its business model is a highly risky investment, short term or long
term. Investment awareness campaigns also affect our price targets. Do not rely on our price targets because they
are based on academic theory. Do your own research or consult with your investment professional.

Price Targets

Price targets can be heavily influenced by investor awareness campaigns. In general, we observe the more money
spent on such campaigns, the greater the probability for short term price increases post report release. Our price
targets assume capital raising and forecast 5 year Income Statement, Balance Sheet and Cash Flow statements. In
a perfect world, these assumptions may be realized. We do not give investment advice. However, in the
practical/real world, it is very difficult for a small company to reach our theoretical 5 year projections. We are not
aware of any research firm that forecasts the three statements (IS, BS, CF) in 3 cases for 5 years. We believe our
price targets are unique to the body of knowledge in the field of securities analysis.

Note: How we calculate our Price Targets

We further explain our Cohen DCF, which is an important 25% component of The Cohen Price Target. The
Cohen Discounted Cash Flow Analysis (DCF) creates a price target and values a company today, based on
projections of how much future cash will be generated from a Company. Our DCF analysis assumes that a
Company is worth all of the cash that it can make available to investors in the future. It is called "discounted" cash
flow because cash in the future is worth less than cash today, and therefore must be discounted to today. We
forecast various line items including assuming capital is raised, to calculate the free cash flow we expect a
company to generate during our 5 year forecasted time period. After using a formula to discount free cash flow,
we divide the total forecasted equity of the Company by the shares of stock outstanding to calculate our Cohen
DCF (Discounted Cash Flow) valuation, or theoretical price per share target. We believe our Cohen DCF is a
more accurate method of calculating operating cash. We forecast three assumed price targets because companies
change during 5 years, Base Case, Optimistic Case, and Pessimistic Case.

Note: What is our formula used to calculate our DCF, the Cohen Price Target?

Some line items include free cash flow to the firm, the weighted average cost of capital, assumption of capital
raised and capital spent, and the total enterprise value of the business less its debt, total equity value, total shares
outstanding, and our projected price per share. A DCF cannot be academically calculated without projecting the 5
year cash flow statement.

Risks of the Cohen Price Target

Our Price Targets assume capital will be raised in our four components, or 100% of the Cohen Price Target. The
majority of micro cap/small cap companies need capital to reach our 5 year sales and cash flow projections. In
the academic world, The Gordon Growth Model justifies an analyst's decision to forecast for 5 years. We
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forecast the three statements for 5 years in 3 cases. However, in the practical/real world, buying a micro-cap
stock based on 5 year forecasting is highly risky.

If smaller companies are able to raise capital, our theoretical price targets in a perfect world might be justified,
providing the Company executes on its business model. If an investor believes that a given Company cannot raise
the necessary capital to reach our projections, then any investment becomes highly risky.

The investor should consider the possibilities of a given company being able to raise capital and execute over 5
years. Few micro/small cap companies are able to raise enough capital and execute over an extended period of
time, primarily due to competition, management competence, access to capital, and execution of their master
budget. Our price targets are academic theory and should not be relied upon. Investors should do their own
research and consult with their financial consultants.
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FINANCIAL EXHIBITS

Income Statement — Base Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F
Net Revenues - 3.2 16.0 28.8 47.5 71.3 96.2
Cost of Revenues - 2.2 6.4 11.5 19.0 28.5 38.5
Gross Profit - 1.0 9.6 17.3 28.5 42.8 57.7
Total Operating Costs 0.3 0.6 1.2 2.1 2.6 31 3.7
Operating Profit/ EBITDA (0.3) 0.4 8.4 15.2 259 39.6 54.1
Depreciation and Amortization - 0.1 0.2 0.3 0.5 0.9 1.4
Earnings Before Interest and Tax/ EBIT (0.3) 0.3 8.2 14.9 25.4 38.7 52.7
Interest Expense, Net (0.0) 0.0 - - - - -

Earnings Before Tax/ EBT (0.3) 0.3 8.2 14.9 25.4 38.7 52.7
Taxation Expense / (Benefit) - 0.1 2.9 5.2 8.9 13.6 18.4
Net Profit/Loss for the period (0.3) 0.2 5.4 9.7 16.5 25.2 34.2
Shares Outstanding - Basic 15.1 17.0 17.0 17.0 17.0 17.0 17.0
Shares Outstanding - Diluted 15.1 17.0 17.0 17.0 17.0 17.0 17.0
EPS - Basic (0.02) 0.01 0.32 0.57 0.97 1.48 2.02
EPS - Diluted (0.02) 0.01 0.32 0.57 0.97 1.48 2.02
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Balance Sheet — Base Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F
ASSETS
Cash and Cash Equivalents 0.0 0.7 0.6 3.4 8.3 18.5 36.4
Accounts Receivable - 0.8 4.0 7.2 11.9 17.8 24.1
Inventory - - - - - - -
Other Assets 0.0 0.0 0.1 0.1 0.1 0.2 0.2
Total Current Assets 0.0 1.5 4.7 10.7 20.3 36.5 60.7
Property, Plant and Equipment, Gross - 0.8 1.6 3.0 5.4 9.0 13.8
Capital Expenditure - 0.8 0.8 1.4 2.4 3.6 4.8
Depreciation for the year - 0.1 0.2 0.3 0.5 0.9 1.4
Accumulated Depreciation - 0.1 0.2 0.5 1.1 2.0 3.4
Property, Plant and Equipment, Net - 0.7 1.4 2.5 4.3 7.0 10.4
Intangible Assets 3.0 4.0 6.4 10.1 16.6 24.9 33.7
Total Assets 3.0 6.2 12.4 23.3 41.3 68.5 104.8
LIABILITIES
Accounts Payable 0.0 0.4 1.3 2.3 3.8 5.7 7.7
Other Current Liab. 0.9 0.1 0.2 0.3 0.4 0.5 0.6
Notes Payable 1.5 0.1 - - -
Total Current Liabilities 2.4 0.6 1.5 2.6 4.2 6.2 8.2
Long-term Loan 0.7 - - - - - -
Total Liabilities 3.1 0.6 1.5 2.6 4.2 6.2 8.2
Common Stock 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Contributed Surplus 0.2 5.7 5.7 5.7 5.7 5.7 5.7
Retained Earnings (0.3) (0.1) 5.2 14.9 31.4 56.6 90.8
Total Shareholders Equity (0.1) 5.6 11.0 20.6 37.1 62.3 96.5
Total Liabilities, Shareholders Equity, M 3.0 6.2 12.4 23.3 41.3 68.5 104.8
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Cash Flow Statement — Base Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015F 2016 F
Operating Activity

Net Income (0.3) 0.2 5.4 9.7 16.5 25.2 34.2
Adjustments to Reconcile Cash Flows

Depreciation and Amortization - 0.1 0.2 0.3 0.5 0.9 1.4
Other Adjustments 0.1 - - - - - -
Changes in operating assets and liabilities:

Accounts receivable - (0.8) (3.2) (3.2) 4.7) (5.9) (6.2)
Inventory - - - - - - -
Other assets (0.0) (0.0) (0.0) (0.1) (0.0) (0.0) (0.0)
Accounts payable 0.0 0.4 0.8 1.0 1.5 1.9 2.0
Other liabilities (0.8) 0.1 0.1 0.1 0.1 0.1
Change in Working Capital 0.0 (1.2) (2.3) (2.1) (3.1) (4.0) (4.2)
Cash Flow from Operating Activities (0.2) (0.9) 3.2 7.9 13.9 22.1 31.4
Investing Activity

Expenditures for property, plant and equipn - (0.8) (0.8) (1.4) (2.4) (3.6) (4.8)
Other Long-term assets - (1.1) (2.4) (3.7) (6.6) (8.3) (8.7)
Cash Flow from Investing Activities - (1.9) (3.2) (5.1) (8.9) (11.9) (13.5)
Financing Activity

Proceeds from or repayment of debt 0.0 (2.1) (0.1) - - - -
Proceeds fromissuance of common stock 0.1 5.5 - - - - -
Cash Flow from Financing Activities 0.2 3.4 (0.1) - - - -
Net Change in Cash 0.0 0.7 (0.1) 2.8 5.0 10.2 17.9
Opening Cash Balance - 0.0 0.7 0.6 3.4 8.3 18.5
Ending Cash Balance 0.0 0.7 0.6 3.4 8.3 18.5 36.4
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Income Statement — Optimistic Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F
Net Revenues - 3.2 16.8 33.6 58.8 88.2 119.1
Cost of Revenues - 2.2 6.7 134 23.5 35.3 47.6
Gross Profit - 1.0 10.1 20.2 35.3 52.9 71.4
Total Operating Costs 0.3 0.6 1.2 2.1 2.6 31 3.7
Operating Profit/ EBITDA (0.3) 0.4 8.9 18.1 32.7 49.8 67.8
Depreciation and Amortization - 0.1 0.2 0.3 0.6 1.1 1.7
Earnings Before Interest and Tax/ EBIT (0.3) 0.3 8.7 17.7 32.0 48.7 66.1
Interest Expense, Net (0.0) 0.0 - - - - -

Earnings Before Tax/ EBT (0.3) 0.3 8.7 17.7 32.0 48.7 66.1
Taxation Expense / (Benefit) - 0.1 3.1 6.2 11.2 17.0 23.1
Net Profit/Loss for the period (0.3) 0.2 5.7 11.5 20.8 31.7 43.0
Shares Outstanding - Basic 15.1 17.0 17.0 17.0 17.0 17.0 17.0
Shares Outstanding - Diluted 15.1 17.0 17.0 17.0 17.0 17.0 17.0
EPS - Basic (0.02) 0.01 0.33 0.68 1.23 1.87 2.53
EPS - Diluted (0.02) 0.01 0.33 0.68 1.23 1.87 2.53
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Balance Sheet — Optimistic Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F
ASSETS
Cash and Cash Equivalents 0.0 0.7 0.4 2.8 8.2 21.3 44.0
Accounts Receivable - 0.8 4.2 8.4 14.7 22.1 29.8
Inventory - - - - - - -
Other Assets 0.0 0.0 0.1 0.1 0.1 0.2 0.2
Total Current Assets 0.0 1.5 4.7 11.3 23.1 43.5 74.0
Property, Plant and Equipment, Gross - 0.8 1.6 3.3 6.3 10.7 16.6
Capital Expenditure - 0.8 0.8 1.7 2.9 4.4 6.0
Depreciation for the year - 0.1 0.2 0.3 0.6 1.1 1.7
Accumulated Depreciation - 0.1 0.2 0.6 1.2 2.3 3.9
Property, Plant and Equipment, Net - 0.7 1.4 2.7 5.1 8.4 12.7
Intangible Assets 3.0 4.0 6.7 11.8 20.6 30.9 41.7
Total Assets 3.0 6.2 12.8 25.8 48.7 82.8 128.3
LIABILITIES
Accounts Payable 0.0 0.4 1.3 2.7 4.7 7.1 9.5
Other Current Liab. 0.9 0.1 0.2 0.3 0.4 0.5 0.6
Notes Payable 1.5 0.1 - - - - -
Total Current Liabilities 2.4 0.6 1.5 3.0 5.1 7.5 10.1
Long-term Loan 0.7 - - - - - -
Total Liabilities 3.1 0.6 1.5 3.0 5.1 7.5 10.1
Common Stock 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Contributed Surplus 0.2 5.7 5.7 5.7 5.7 5.7 5.7
Retained Earnings (0.3) (0.1) 5.5 17.1 37.9 69.6 112.5
Total Shareholders Equity (0.1) 5.6 11.3 22.8 43.6 75.3 118.3
Total Liabilities, Shareholders Equity, M 3.0 6.2 12.8 25.8 48.7 82.8 128.3
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Cash Flow Statement — Optimistic Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015F 2016 F
Operating Activity

Net Income (0.3) 0.2 5.7 11.5 20.8 31.7 43.0
Adjustments to Reconcile Cash Flows

Depreciation and Amortization - 0.1 0.2 0.3 0.6 1.1 1.7
Other Adjustments 0.1 - - - - - -
Changes in operating assets and liabilities:

Accounts receivable - (0.8) (3.4) (4.2) (6.3) (7.4) (7.7)
Inventory - - - - - - -
Other assets (0.0) (0.0) (0.0) (0.1) (0.0) (0.0) (0.0)
Accounts payable 0.0 0.4 0.9 1.3 2.0 2.4 2.5
Other liabilities (0.8) 0.1 0.1 0.1 0.1 0.1
Change in Working Capital 0.0 (1.2) (2.4) (2.8) (4.2) (4.9) (5.2)
Cash Flow from Operating Activities (0.2) (0.9) 3.4 9.1 17.2 27.8 39.4
Investing Activity

Expenditures for property, plant and equipn - (0.8) (0.8) (r.7) (2.9) (4.4) (6.0)
Other Long-term assets - (1.1) (2.7) (5.0) (8.8) (10.3) (10.8)
Cash Flow from Investing Activities - (1.9) (3.6) (6.7) (11.8) (14.7) (16.8)
Financing Activity

Proceeds from or repayment of debt 0.0 (2.1) (0.1) - - - -
Proceeds fromissuance of common stock 0.1 5.5 - - - - -
Cash Flow from Financing Activities 0.2 3.4 (0.1) - - - -
Net Change in Cash 0.0 0.7 (0.3) 2.4 5.5 131 22.7
Opening Cash Balance - 0.0 0.7 0.4 2.8 8.2 21.3
Ending Cash Balance 0.0 0.7 0.4 2.8 8.2 21.3 44.0
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Income Statement — Pessimistic Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F
Net Revenues - 3.2 14.4 25.2 37.8 54.8 71.3
Cost of Revenues - 2.2 5.8 10.1 15.1 21.9 28.5
Gross Profit - 1.0 8.6 15.1 22.7 329 42.8
Total Operating Costs 0.3 0.6 1.2 2.1 2.6 31 3.7
Operating Profit/ EBITDA (0.3) 0.4 7.4 13.0 20.1 29.7 39.1
Depreciation and Amortization - 0.1 0.2 0.3 0.5 0.7 1.1
Earnings Before Interest and Tax/ EBIT (0.3) 0.3 7.3 12.7 19.6 29.0 38.0
Interest Expense, Net (0.0) 0.0 - - - - -

Earnings Before Tax/ EBT (0.3) 0.3 7.3 12.7 19.6 29.0 38.0
Taxation Expense / (Benefit) - 0.1 2.6 4.5 6.9 10.2 13.3
Net Profit/Loss for the period (0.3) 0.2 4.7 8.3 12.7 18.9 24.7
Shares Outstanding - Basic 15.1 17.0 17.0 17.0 17.0 17.0 17.0
Shares Outstanding - Diluted 15.1 17.0 17.0 17.0 17.0 17.0 17.0
EPS - Basic (0.02) 0.01 0.28 0.49 0.75 1.11 1.46
EPS - Diluted (0.02) 0.01 0.28 0.49 0.75 1.11 1.46
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Balance Sheet — Pessimistic Case

all figures in $ 'millions 2010 2011 F 2012F 2013F 2014F 2015F 2016F
ASSETS
Cash and Cash Equivalents 0.0 0.7 1.0 3.5 8.3 16.3 30.0
Accounts Receivable - 0.8 3.6 6.3 9.5 13.7 17.8
Inventory - - - - - - -
Other Assets 0.0 0.0 0.1 0.1 0.1 0.2 0.2
Total Current Assets 0.0 1.5 4.6 9.9 17.9 30.2 48.1
Property, Plant and Equipment, Gross - 0.8 1.5 2.8 4.7 7.4 11.0
Capital Expenditure - 0.8 0.7 1.3 1.9 2.7 3.6
Depreciation for the year - 0.1 0.2 0.3 0.5 0.7 1.1
Accumulated Depreciation - 0.1 0.2 0.5 1.0 1.7 2.8
Property, Plant and Equipment, Net - 0.7 1.3 2.3 3.7 5.7 8.2
Intangible Assets 3.0 4.0 5.8 8.8 13.2 19.2 24.9
Total Assets 3.0 6.2 11.7 21.0 34.8 55.1 81.2
LIABILITIES
Accounts Payable 0.0 0.4 1.2 2.0 3.0 4.4 5.7
Other Current Liab. 0.9 0.1 0.2 0.3 0.4 0.5 0.6
Notes Payable 1.5 0.1 - - - -
Total Current Liabilities 2.4 0.6 1.3 2.3 3.4 4.9 6.3
Long-term Loan 0.7 - - - - - -
Total Liabilities 3.1 0.6 1.3 2.3 3.4 4.9 6.3
Common Stock 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Contributed Surplus 0.2 5.7 5.7 5.7 5.7 5.7 5.7
Retained Earnings (0.3) (0.1) 4.6 12.9 25.6 445 69.2
Total Shareholders Equity (0.1) 5.6 10.3 18.6 31.4 50.2 74.9
Total Liabilities, Shareholders Equity, M 3.0 6.2 11.7 21.0 34.8 55.1 81.2
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Cash Flow Statement — Pessimistic Case

all figures in $ 'millions 2010 2011F 2012 F 2013 F 2014 F 2015 F 2016 F
Operating Activity
Net Income (0.3) 0.2 4.7 8.3 12.7 18.9 24.7

Adjustments to Reconcile Cash Flows

Depreciation and Amortization - 0.1 0.2 0.3 0.5 0.7 1.1
Other Adjustments 0.1 - - - - - -
Changes in operating assets and liabilities:

Accounts receivable - (0.8) (2.8) 2.7) (3.2) (4.3) (4.1)
Inventory - - - - - - -
Other assets (0.0) (0.0) (0.0) (0.1) (0.0) (0.0) (0.0)
Accounts payable 0.0 0.4 0.7 0.9 1.0 1.4 1.3
Other liabilities (0.8) 0.1 0.1 0.1 0.1 0.1
Change in Working Capital 0.0 (1.2) (2.0) (1.8) (2.1) (2.8) (2.7)
Cash Flow from Operating Activities (0.2) (0.9) 2.9 6.8 11.1 16.7 23.0
Investing Activity

Expenditures for property, plant and equipn - (0.8) (0.7) (1.3) (1.9) (2.7) (3.6)
Other Long-term assets - (1.1) (1.8) (3.1) (4.4) (6.0) (5.8)
Cash Flow from Investing Activities - (1.9) (2.5) (4.3) (6.3) (8.7) (9.3)
Financing Activity

Proceeds from or repayment of debt 0.0 (2.1) (0.1) - - - -
Proceeds fromissuance of common stock 0.1 5.5 - - - - -
Cash Flow from Financing Activities 0.2 3.4 (0.1) - - - -
Net Change in Cash 0.0 0.7 0.3 2.5 4.8 8.1 13.7
Opening Cash Balance - 0.0 0.7 1.0 3.5 8.3 16.3
Ending Cash Balance 0.0 0.7 1.0 3.5 8.3 16.3 30.0
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Corporate Risks (As identified by the Company in its SEC Filings)

We have a limited operating history and limited historical financial information upon which you may evaluate our

performance.

You should consider, among other factors, our prospects for success in light of the risks and uncertainties

encountered by companies that, like us, have a limited operating history. We may not successfully address these
risks and uncertainties or successfully market our existing and new products. If we fail to do so, it could
materially harm our business and impair the value of our common stock. Even if we accomplish these objectives,
we may not generate the positive cash flows or profits we anticipate. To date we do not have any revenues and
currently our future revenues are dependent upon the future sales of the Myself® pelvic muscle trainer, as well on
the successful development and sale of our tampon applicator and on the growth of the businesses of the iSafe
entities. Unanticipated problems, expenses, and delays are frequently encountered in establishing and developing
new products in the medical technology field. These include, but are not limited to, inadequate funding, lack of
consumer acceptance, competition, product development setbacks, and inadequate sales and marketing. The
failure by us to address satisfactorily any of these conditions could have a materially adverse effect upon us and
may force us to reduce or curtail operations. No assurance can be given that we can or will ever operate
profitably.

We may not be able to meet our future capital needs.

To date, we have not generated any revenue and we have no cash liquidity or capital resources. Our future capital
requirements will depend on many factors, including our ability to develop our intellectual property, our ability to
generate positive cash flow from operations, and the effect of competing market developments. We will need
additional capital in the near future. Any equity financings will result in dilution to our then-existing
stockholders. Sources of debt financing may result in high interest expense. Any financing, if available, may be
on terms deemed unfavorable.

If we are unable to meet our future capital needs, we may be required to reduce or curtail operations.

To date, we have relied on financing from investors and our officers and directors to fund operations, and we have
generated no revenue. We have limited cash liquidity and capital resources. Our future capital requirements will
depend on many factors, including our ability to market our products successfully, our ability to generate positive
cash flow from operations, and our ability to obtain financing in the capital markets. Our business plan requires
additional financing beyond our anticipated cash flow from current operations. Consequently, although we
currently have no specific plans or arrangements for financing, we intend to raise funds through private
placements, public offerings, or other such means. Any equity financings would result in dilution to our then-
existing stockholders. Sources of debt financing may result in higher interest expense and may expose us to
liquidity problems. Any financing, if available, may be on terms deemed unfavorable. If adequate funds are not
obtained, we may be required to reduce or curtail operations.

For the Myself® product sales we are completely dependent upon third parties for the successful development,
marketing, and sale of the product, and those third parties may prove unsuccessful in their attempts to develop,
market, and/or sell the Myself® product.
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Regarding our ownership in the Myself® cash flow, we are a passive recipient of a royalty stream based upon the
profitability of the Myself® product, which is wholly outside of our control. If the third parties that are tasked
with the development, marketing, and sale of the Myself® product are unsuccessful then our proceeds from the
Myself® cash flow could be minimal.

If we are unable to attract and retain key personnel, we may not be able to compete effectively in our market.

Our success will depend, in part, on our ability to attract and retain key management, both including and beyond
what we have today. We will attempt to enhance our management and technical expertise by recruiting qualified
individuals who possess desired skills and experience in certain targeted areas. If we are unable to retain staff and
to attract and retain sufficient additional employees, and the requisite information technology, engineering, and
technical support resources, could have a material adverse effect on our business, financial condition, results of
operations, and cash flows. The loss of key personnel could limit our ability to develop and market our products.

Competition could have a material adverse effect on our business.

Our current investments are in the medical field. The medical products industry is a highly competitive industry
and the products that we currently have an interest in may not compete well in the marketplace, which could cause
our revenues to be less than expected, and/or may cause us to increase the number of our personnel or our
advertising or promotional expenditures to maintain our competitive position or for other reasons.

An increase in government regulations could have a material adverse effect on our business.

The U.S. and certain other countries in which we operate impose certain federal and state or provincial
regulations, and also require warning labels and signage on medical products. New or revised regulations or
increased licensing fees, requirements, or taxes could also have a material adverse effect on our financial
condition or results of operations.

We may be unable to adequately protect our proprietary rights.

Our ability to compete partly depends on the superiority, uniqueness, and value of our intellectual property and
technology. To protect our proprietary rights, we will rely on a combination of patent, copyright, and trade secret
laws, confidentiality agreements with our employees and third parties, and protective contractual provisions.
Despite these efforts, any of the following occurrences may reduce the value of our intellectual property.

We may be forced to litigate to defend our intellectual property rights, or to defend against claims by third parties

against us relating to intellectual property rights.

We may be forced to litigate to enforce or defend our intellectual property rights, to protect our trade secrets, or to
determine the validity and scope of other parties’ proprietary rights. Any such litigation could be expensive and
could distract our management from focusing on operating our business. The existence and/or outcome of any
such litigation could harm our business.
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We may not be able to effectively manage our growth and operations, which could have a material adverse effect

on our business.

We may experience rapid growth and development in a relatively short period of time. Should this happen, the
management of this growth could require, among other things, continued development of our financial and
management controls and management information systems, stringent control of costs, increased marketing
activities, the ability to attract and retain qualified management personnel, and the training of new personnel. We
intend to retain additional personnel as appropriate to manage our expected growth and expansion. Failure to
successfully manage our possible growth and development could have a material adverse effect on our business
and the value of our common stock.

Our future research and development projects may not be successful.

The successful development of pharmaceutical products can be affected by many factors. Products that appear to
be promising at their early phases of research and development may fail to be commercialized for various reasons,
including the failure to obtain the necessary regulatory approvals. In addition, the research and development
cycle for new products for which we may obtain such approvals certificate typically is long.

There is no assurance that any of our future research and development projects will be successful or completed
within the anticipated time frame or budget or that we will receive the necessary approvals from relevant
authorities for the production of these newly developed products, or that these newly developed products will
achieve commercial success. Even if such products can be successfully commercialized, they may not achieve the
level of market acceptance that we expect.
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Cohen Research and Grass Roots Research Current Rating Distribution

1%

96%

Buy M Sell M No Recommendation

Meaning of Ratings

Speculative Buy

The company may be a short term trade or long term investment provided it raises adequate capital to
reach our theoretical price targets. Our price targets are academic theory and should not be relied on.
All equities, especially micro cap stocks have significant downside risk, high volatility and can continue
to trade at a discount to its market.

Neutral

No recommendation. For information only.

Sell

Our analyst’s view is that the company is significantly overvalued based on its current status. The future
of the company's operations may be questionable. There is a very high level of investment risk relative
to reward.
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Disclaimer

Short Grass Roots Research and Distribution, Inc. Disclaimer

Grass Roots Research and Distribution, Inc. (GRRD) distributes research and other Information purchased and compiled from outside sources and analysts.
This report/release/advertisement is a commercial advertisement and is for general Information purposes only. Do not base any investment decision on
Information in this report/release/advertisement including financial forecasts, price targets, buy/sell and trading recommendations and forecasted business
prospects. GRRD is not a registered Investment Advisor or a member of any association for other research providers. Under no circumstances is this
report/release/advertisement to be used or considered as an offer to sell or a solicitation of any offer to buy any security or other debt instruments, or any
options, futures or other derivatives related to such securities herein. All Information herein is not intended to be used for investment advice. Price Targets
are academic theory and should not be relied upon. The majority of these profiled companies are highly risky OTC Bulletin Board or Pink Sheet
companies. All readers of this Information indemnify GRRD from any liability for all accessed Information. GRRD will not be responsible for updating any
of its Information in its report/release/advertisements. GRRD advises recipients of all such data to be validated from the issuing company including all
statistical Information derived from SEC filings, from data sources or financial Information and data from the issuing company contained herein. The reader
should seek professional financial advice, verify all claims and do his/her own research and due diligence before investing in any securities
mentioned. GRRD will not be liable to any person or entity for the quality, accuracy, completeness, reliability or timeliness of Information in this
report/release/advertisement, or for any direct, indirect, consequential, incidental, special or punitive damages that may arise out of the use of Information,
products or services from any person or entity including but not limited to lost profits, loss of opportunities, trading losses, and damages that may result from
any incompleteness or inaccuracy in any of GRRD’s profiled companies. When paid in stock, GRRD its affiliates, directors, officers, outside sources,
investor awareness groups and employees may liquidate shares at any time, before, during or after a commercial advertisement release, or hold for
investment purposes. GRRD, its affiliates, directors, officers, employees, and independent contractors may also trade non client profiled companies for their
personal accounts, relatives accounts, corporate or other accounts not related to GRRD. Such market activity can be contrary to an investor’s interests.
Readers are advised to review SEC periodic reports: Forms 10-Q, 10K, Form 8-K, insider reports, Forms 3, 4, 5 Schedule 13D, www.sec.gov.nasd.com,
www.pinksheets.com, www.sec.gov and www.finra.com. GRRD is compliant with the Can Spam Act of 2003. Investing in micro cap and small cap
securities is speculative and carries a high degree of risk. Investors can lose their entire investment. The Private Securities Litigation Reform Act of 1995
provides investors a 'safe harbor' in regard to forward-looking statements. GRRD cautions all investors that such forward-looking statements in this
report/release/advertisement are not guarantees of future performance. Investors should understand that statements regarding future prospects may not be
realized. This report/release/advertisement does not have regard to the specific investment objective, financial situation, suitability, and the particular need
of any specific person who may receive this report/release/advertisement. Investors should note that income from such securities, if any, may fluctuate and
that each security's price or value may rise or fall substantially. Accordingly, investors may receive back less than originally invested, or lose their entire
investment. Past performance is not indicative of future performance. Please click to: www.grassrootsrd.com to read the full text of this disclaimer. The
Company has paid $11,500 for this commercial advertisement. This document shall not be copied or reproduced in any form without the expressed written
and authorized consent of GRRD. Copyright: Grass Roots Research and Distribution, Inc. and D. Paul Cohen

Full Grass Roots Research and Distribution Disclaimer

Grass Roots Research and Distribution, Inc. (GRRD) is an Investor Relations firm hired by certain companies to provide Investor Awareness services to
micro cap, small cap companies and other private and public companies. Readers of our Information are hereinafter referred to as ‘Reader’ or ‘Readers’.
This disclaimer is to be read and understood before using Information. By using or viewing any Information, you agree that you have read this disclaimer in
full, understand it and proceed to use or view Information in agreement that you alone bear complete responsibility for your own investment research,
investment decisions and due diligence.

General Information

Do not base any investment decision on Information in this report/release/advertisement including financial forecasts, price targets, buy/sell and trading
recommendations and forecasted business prospects. GRRD is hereinafter collectively referred to as GRRD, “we” or “us” or “our. Investor Awareness
programs are designed to help companies communicate their investment characteristics. GRRD is not a registered Investment Advisor, Broker Dealer or a
member of any association for other research providers. GRRD distributes report/release/advertisements, aka commercial advertisements and other
Information and are for general Information purposes only. When the words ‘research’, ‘research report” and ‘report’ are used on our website and in our
reports, these words mean report/release/advertisements, aka commercial advertisements. Never invest in any stock featured, distributed, posted, written
and/or edited by GRRD, on GRRD Web Sites, Emails / Newsletters, Social Media posts or Social Media profiles or Social Media networks including
Facebook Status / Posts / Updates, Twitter Tweets / Posts / Updates or any other Social Media based source, Blog Postings, YouTube or other Video
Content, Corporate Profiles, Research Reports, Analyst Reports, PowerPoint Presentations, Corporate Videos, CEO Video Interviews, Press Releases,
Banners, Google / Yahoo/ Bing or other Search Engine Advertising or Listings, Images, and/or Web-Based Discussion Board Postings or any other
Information, Electronic Content and Written Content (Collectively referred hereafter as “Information”), unless you can afford to lose your entire investment.
GRRD electronically disseminates the Information on its Websites, in newsletters, featured reports and spam compliant email communications pertaining to
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Profiled Companies’ (the “Issuer” or “Issuers” or “Profiled Company” or “Profiled Companies™), the securities of which are most frequently common stock
shares quoted on the Over the Counter Bulletin Board (“OTCBB”) or Pink Sheets (the “Securities”).

Information, Electronic or Written

All Information herein is not intended to be used for investment advice. Under no circumstances is this report/release/advertisement to be used or
considered as an offer to sell or a solicitation of any offer to buy any security or other debt instruments, or any options, futures or other derivatives related to
such securities herein. GRRD electronically disseminates the Information on its websites, research reports, in newsletters, featured reports and email
communications pertaining to issuers of securities (the "Issuer" or "Issuers" or "Profiled Company" or "Profiled Companies"). A Profiled Company's
securities are most frequently quoted on the Over the Counter Bulletin Board ("OTCBB") or the Pink Sheets. Certain Pink Sheet stocks may or may not
have audited financial statements. GRRD and its data vendors do not warranty that such SEC filing data and other compiled data is accurate. GRRD advises
recipients of all such data to be validated by the issuing company including all statistical Information derived from SEC filings, from data sources or
financial Information and data from the issuing company contained herein. The Information is forecasted in report/release/advertisements, aka commercial
advertisements and is primarily based on publicly available Information, such as quarterly (sometimes with un-audited financial statements) and annual
reports (with audited financial statements) filed with the Securities and Exchange Commission ("SEC"), quarterly and annual audited and/or un-audited
financial reports and Information and Disclosure Statements filed with Pink Sheets, the Issuer's website and Information obtained through contracted
research analysts, search engines such as Yahoo Finance, Market Watch and Business Wire. GRRD does not endorse, independently verify or assert the
truthfulness, validity, accuracy, completeness, or reliability of the Information disseminated by an issuing company used in any GRRD
report/release/advertisement.

Release of Liability

GRRD assumes no liability for any short term or long term investment decision by any investor of our commercial advertisements. The reader of the
Information hereby indemnifies GRRD from any liability for any claimed direct, indirect, incidental, punitive, or consequential damages pertaining to the
disseminated Information. The reader acknowledges that GRRD will not be liable to any person or entity for the quality, accuracy, completeness, reliability
or timeliness of Information in this report/release/advertisement, or for any direct, indirect, consequential, incidental, special or punitive damages that may
arise out of the use of Information, products or services from any person or entity including but not limited to lost profits, loss of opportunities, trading
losses, and damages that may result from any incompleteness or inaccuracy in any of GRRD’s profiled companies of the disseminated Information. GRRD
does not undertake any responsibility whatsoever for updating the Information contained in its prior publications.

Corporate and Promotional Firm’s Activities

GRRD disclaims and is not a part of or connected to any and all potentially illegal corporate, third party, promotional firms, IR, PR firms, Press Releases,
outside communications of all types, including individual outside trading activities. GRRD is not a part of or connected to any third party investor
awareness firm’s methods and mechanics of distribution. GRRD has no knowledge or inside Information or participation in any illegal activities, including
illegal trading, of any of its profiled companies. Such activities might include: causes of potential bankruptcy, fraud, fraudulent and false dissemination of
Information, insider trading, corporate non-disclosure, illegal trading and trading manipulation, and other legal issues and regulatory violations. GRRD and
its outside sources have no firsthand knowledge of any profiled company's capabilities, intent, resources, financing, operations, politics, inner workings,
plans, management competence and decisions, internal corporate goals, ethical standards, or their ability to reach their corporate goals.

Reader’s Due Diligence and Regulatory Sources

The Information should only be used, at most, and if at all, as a starting point for Readers to conduct a thorough investigation of the Profiled Company and
its securities, to consult with their financial, legal or other advisor(s) and avail themselves of filings and Information that may be accessed at www.sec.gov .
or www.picksheets.com or other electronic medium, including: (a) Reviewing SEC periodic reports (Forms 10-Q and 10-K), reports of material events
(Form 8-K), insider reports (Forms 3, 4, 5 and Schedule 13D); (b) Reviewing Information and Disclosure Statements and unaudited financial reports filed
with the Pink Sheets; (c) Obtaining and reviewing publicly available Information contained in commonly known search engines such as Google; and (e)
Investment guides at www.sec.gov and www.finra.com pertaining to the risks of investing in penny stocks. Readers must evaluate and bear all the risks
associated with the Information, including reliance on its accuracy, completeness or usefulness. In all instances, the Reader should conduct further inquiry
into the Profiled Company and its securities. The Profiled Companies are subject to possible risks, including but not limited to: (a) The Information pertains
to penny stocks that are subject to the SEC’s penny stock rules and commonly involve a high degree of risk that may result in the loss of some or all of an
investment in the Profiled Company’s securities; (b) The Issuer’s penny stock may be thinly traded, which may lead to difficulties of selling its securities;
(c) The SEC reporting issuer may be delinquent (not current) in its periodic reporting obligations (i.e., in its quarterly and annual reports) or the Pink Sheet
quoted company may be delinquent in its Pink Sheet reporting obligations as indicated by Pink Sheets New Service’s posting a negative “sign” pertaining

to the Issuer at www.pinksheets.com , as follows: (i) “Limited Information” for companies with financial reporting problems, economic distress, or that are
unwilling to file required reports with the Pink Sheets; (ii) “Pink Sheets — No Information”, which indicates companies that are unable or unwilling to
provide disclosure to the public markets, to the SEC or the Pink Sheets; and (iii) “Caveat Emptor”, signifying “Buyer Beware” that there is a public interest
concern associated with a company’s illegal spam campaign, questionable stock promotion, known investigation of a company’s fraudulent activity or its
insiders, regulatory suspensions or disruptive corporate actions; (d) Whether the Issuer is a development stage company with little or no operations, the
securities of which should be considered extremely speculative for investment purposes; (¢) Many companies that have their securities quoted on the
OTCBB or Pink Sheets (as well as Exchange listed companies) have been negatively affected by the economic downturn, the general economy and lack of
adequate financing to meet their operational goals or expansion plans; (f) Many of the energy related and other Profiled Companies are subject to
increasing environmental and other governmental regulations, which subjects them to significant costs and possible fines and liabilities for failure to comply
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with applicable state and federal statutes; (g) The future success of many OTCBB and Pink Sheet quoted Issuers is dependent upon receiving adequate
financing or raising sufficient capital, which they may be unable to obtain; (h) There is an inherent and actual conflict of interest that exists between our
Readers’ interests and GRRD’s interests because GRRD’s owners may(i) Receive the Shares as compensation for disseminating the Information and
thereafter sell those Shares at before, during or after a commercial advertisement release, or at any time for monetary gain, and (ii) Buys and sells the
Profiled Company’s shares in the open market shortly before, during or after the dissemination of the Information or at any time; (i) We do not receive any
direct verification from the Issuer regarding the Information; (j) A third party shareholder may have a potential or actual conflict of interest in paying GRRD
for the dissemination of the publication while still holding the Issuer’s shares of common stock that he or she may sell after the third party shareholder has
paid GRRD with his or her shares; (k) The comparisons we provide in our Featured Reports under “Similar Companies in Sector” should not be interpreted
in any shape, form or manner whatsoever as an indication of the Issuer’s future stock price or future financial performance since, among other reasons, such
“comparison” companies may be listed on Exchanges (i.e., the New York Stock Exchange, NASDAQ, American Stock Exchange) and trade at stock
prices that are thousands of percent higher than the companies we profile; and (1) Readers may encounter difficulties determining what Information
contained in our publications is material or non-material making it all the more imperative that they conduct further investigation of the Profiled Company
and its securities; and (m) We may hire independent third party Service Providers in group distribution investment awareness firm’s campaigns, aka
‘quarterback campaigns’ and other providers, to electronically disseminate live news regarding the Issuer, Information which we have no control over. We
pay cash consideration to the Service Providers; no securities compensation is paid to the Service Providers. (n) The Penny Stock Market is highly volatile
and carries a high degree of risk. Penny stocks can be short term trades or long term investments provided client companies have enough cash or are able
raise sufficient cash to reach their business objectives. (o) Our Profiles, commercial advertisements and other Information regarding the profiled Issuers
may include recommendations regarding positive or negative short term trading results or long term investment strategies providing that issuing companies
have or must raise sufficient capital to reach our price targets, the interpretations of which are subject to various risks. Short term trading results and long
term investment may result in positive or negative results. Short term trading results ultimately defy exact, or even approximate predictable results of an
Issuer’s long term trading results. Do not rely on these recommendations; (p) Note that some of the stocks in which we disseminate Information are not
stocks for which we have received any compensation.

Profiled Companies and Non-Client Profiled Trading

GRRD, its associates, consultants, affiliated entities, officers, employees, independent contractors, family and friends and directors can trade, buy and sell
Profiled and non client profiled companies and may buy and sell the Shares in the open market of profiled and non profiled client companies at any time
after the dissemination of the Information or for general non client profiled companies trading purposes at any time. These trading activities may cause
significant volatility in the Issuer’s stock price or non client profiled company’s stock price, and/or significantly depress or increase the Issuer’s or non-
profiled client company’s stock price. GRRD's selling of an Issuer’s securities for both profiled and non client profiled companies may cause its stock price
to significantly decline, especially when such securities are thinly traded. Because we disseminate the Information about various issuers and their securities,
the price and trading volume of such securities may increase or decrease by hundreds or thousands of percent from the Information that we disseminate in
our publications. We may simultaneously or at any time sell those same securities or other non client profiled companies that result in stock price increases
or decreases and volume increases or decreases for substantial profits or losses, including the sale of millions of shares of our securities compensation and/or
buying the same securities in the open market. GRRD may at times receive its compensation in free trading shares or 144 shares of stock for its associates,
consultants, affiliated entities, officers, employees, independent contractors and directors and family. GRRD and immediate family members may sell the
Shares of profiled or non-profiled client companies immediately upon their receipt as well as during the dissemination of such Information or within hours,
days, weeks or months thereafter, during before or after a commercial advertisement is released, or buy and sell securities for non client profiled companies
in individual trading accounts or accounts in which the individual is the beneficiary. As a result, GRRD’s selling activities may cause significant volatility in
the Issuer’s stock price and/or significantly depress the Issuer’s stock price.

We Do Not Provide Investment Advice

We do not hold ourselves out to the public as an investment adviser and do not otherwise act in the capacity of an investment adviser because we do not
engage in the business of advising others as to investing in, purchasing, or selling securities or otherwise acting in the capacity of an investment adviser or
performing any of the activities as follows: (a) we provide no financial planning type services to our Readers or any persons; (b) we do not manage financial
resources on behalf of any person, including financial management based upon analyzing individual “client” needs; (c) we do not provide any person with
general recommendations for a course of activity or specific actions to be taken by a person or “client”; (d) we do not provide any advice to our Readers or
any other persons recommending allocation of certain percentages of assets to stocks, penny stocks, life insurance, high yielding bonds, mutual funds, or
other securities; (¢) we do not provide any of our Readers or any persons with tax or estate plans to their individual needs; (f) we do not provide financial
programs for our Readers or any other persons; because we do not engage in any of the foregoing activities, you should not interpret any of the Information
even remotely as investment advice.

Risks, Suitability and Price Targets

Investing in micro cap and small cap securities is speculative and carries a high degree of risk. Investors can lose their entire investment. Investors should
understand that statements regarding future prospects may not be realized. GRRD does not supervise any outside analyst and does not guarantee any
report/release/advertisement to be error-free or factually accurate. Report/release/advertisements include forecasted valuations and forecasted price targets
that are accepted securities analysis protocol in the academic community. There is no guarantee that the predicted business results for the Company will be
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met. Under NASD Rule 2711, GRRD is not defined as a financial analyst. Conclusions prepared by outside analysts are deemed to be reasonable at the time
of issuance of the report. All decisions are made by the outside analyst and are independent of outside parties or influence. Neither the analyst's
compensation nor the compensation received by GRRD is related to the specific recommendations or views contained in this report/release/advertisement or
note, nor is it related to price performance or volume of shares traded in the referenced security. GRRD or its affiliates may from time to time perform
consulting or other services for, or solicit consulting or other business from any entity mentioned in this report/release/advertisement. Consulting agreements
that GRRD may have with a given company are not related to report/release/advertisements or their distribution. This report/release/advertisement does not
have regard to the specific investment objective, financial situation, suitability, and the particular need of any specific person who may receive this
report/release/advertisement. Investors should note that income from such securities, if any, may fluctuate and that each security's price or value may rise or
fall substantially. Accordingly, investors may receive back less than originally invested, or lose their entire investment. Past performance is not indicative of
future performance. GRRD has not entered into a soft dollar agreement with the referred to Company. GRRD does not currently have an investment banking
relationship with the Company, or a finder's fee agreement with the Company.

The Private Securities Litigation Reform Act of 1995

The Private Securities Litigation Reform Act of 1995 provides investors a 'safe harbor' in regard to forward-looking statements. GRRD cautions all investors
that such forward-looking statements in this report/release/advertisement are not guarantees of future performance. Unknown risk, including bankruptcy,
uncertainties, fraud, stock manipulation as well as other uncontrollable or unknown factors may cause actual results to materially differ from the results,
performance or expectations expressed or implied by such forward-looking statements. Smaller companies may have a higher likelihood of filing for
bankruptcy. Investors are urged to do their own research regarding the dangers of a potential bankruptcy filing. The enclosed researched company may have
to raise additional capital to remain solvent and to meet forecasted valuation and price projections in this report/release/advertisement. Investor awareness
distribution programs can materially affect the price of the company's stock. GRRD assumes no responsibility and no liability for any corporate Press
Release or any investor awareness program, IR or PR promotions of any of GRRD’s profiled companies. GRRD performs and participates at times in
investor awareness programs. When used, the words "anticipate," "believe," "estimate," "expect," and similar expressions as they relate to the Company or
its management are intended to identify such forward-looking statements. The Company's actual results, performance or achievements could differ
materially from the results expressed in, or implied by these forward looking statements. GRRD distributes its research reports through a research
distribution network and by investor awareness commercial advertising programs to various types of investors. Recipients of such distribution may be short
term investors such as day traders, traders, retail investors, institutions, and/or long term retail and institutional investors. Recipients may create volatile
trading prices. GRRD reserves the right, in its sole discretion, at any time, and without any obligation, to make improvements to, or correct any error or
omission(s) in any portion of the service or the materials. The service and the materials are provided by GRRD on an 'as is' basis. GRRD expressly disclaims
any and all warranties, express or implied, including without limitation warranties or merchantability and fitness for a particular purpose, with respect to the
service or any materials and products.

Regulation

GRRD complies with current securities laws, regulations and ethical standards as related to GRRD's compliance requirements. This
report/release/advertisement has been prepared in accordance with the SEC's rules and amendments, Oct 23, 2000, regarding 17 CFR Parts, 240, 243 and
249, (Selective Disclosure and Insider Trading), Regulation FD (Fair Disclosure), 10b5-1, 10b5-2, NASD Rules 2250, 2420, 2710 and 2711 and the Can-
Spam Act of 2003.

Compensation

Because we receive compensation for GRRD’s dissemination of the Information, our publicly disseminated publications should not be regarded in any
manner whatsoever as independent. GRRD is sometimes paid for report/release/advertisements and distribution in cash, stock, 144 stock, warrants, options
or other securities in lieu of or in addition to GRRD's stated compensation schedule. The majority of our research assignments are for 30 days. We may
research or promote a given company on other occasions. GRRD reserves the right in its commercial advertisements to change compensation notice if such
compensation is in error or changes occur in terms of payment for commercial advertisements. The Company has paid $11,500 for this commercial
advertisement. This document shall not be copied or reproduced in any form without the expressed written and authorized consent of GRRD. Copyright:
Grass Roots Research and Distribution, Inc. and D. Paul Cohen

Disclaimer: Price Targets

Stock prices can be heavily influenced by investor awareness campaigns. In general, we observe the more money spent on such campaigns, the greater the
probability for short term price increases post our initiate coverage commercial advertisements. We also observe that our target prices may not be met unless
client companies have enough cash or are able to raise capital to meet our forecasts.

The Penny Stock Market is a highly risky market targeted at short term traders. Our reports often times recommend client companies as short term trades
and long term investments if an investor believes a company will raise the required capital to meet our valuations and price targets. Our historical
performance statistics indicate that short term price increases often times occur after release of our initiate coverage reports. Thereafter, we note that the
majority our stock recommendations go down significantly due to profit taking and other market factors beyond our control.

The Cohen Price Target includes four components. Most reports assume capital will be raised for the majority of our client companies. Most micro
cap/small cap companies need capital to reach our theoretical 5 year projections. The academic world justifies an analyst's decision to forecast the three
statements (Income Statement, Balance Sheet and Cash Flow Statements) for 5 years. We normally do so in three cases: Optimistic Case, Base Case and
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Pessimistic Case. However, in the practical/real world, buying a micro cap stock based on 5 year forecasting is highly risky. If smaller companies are able
to raise capital, our theoretical price targets in a perfect world might be justified, providing the Company executes on its business model.

At times our price targets may be significantly higher than the current price of a stock. This can happen in theory only if the company’s assets, with
assumed capital raised, could theoretically create large sales and cash flow volumes over time. In the practical world, these price targets may appear to be
unrealistic. However, we believe the academics of our calculations support the theory of these assumed price targets. While we do not give investment
advice, the investor should consider the possibilities of a given company being able to raise capital to execute its business model over 5 years. Few
micro/small cap companies are able to raise enough capital and execute their master budget over an extended period of time. Our price targets are academic
theory only and should not be relied upon. Investors should do their own research and consult with their financial consultants.
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