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Blue Sphere, Inc. is an aspiring producer of renewable energy from organic 

waste.  The Company intends to build and operate power plants run by biogas 

from anaerobic digesters or landfills.  Based in Israel, the Company has several 

projects underway in the United States, Israel and West Africa.   

In May 2014, Blue Sphere started construction on a bio-

digester and power generation facility near Charlotte, 

North Carolina, that will turn food waste into 5.2 mega-

watts of power.  The plant is financed by a combination of $13.8 million in debt 

and $7.5 million in equity capital.  Austep SpA. of Italy will supply the anaerobic 

digester and generation equipment and then operate the plant when it is com-

missioned next year.  Environmental permits have been approved. 

Blue Sphere has a 15-year power purchase agreement with Duke Energy for the 

energy output and McGill Environmental signed a 10-year off-take pact for com-

post by-product of the anaerobic digestion process.  A feedstock source has also 

agreed to tipping fees for food waste.  This will give the Company three consis-

tent revenue streams to support debt repayment and drive shareholder value. 

Management expects to repeat its success at North Carolina site in planning and 

integrating waste-to-energy plants at other locations around the world.  Indeed, 

Blue Sphere already is hard at work on several other projects.  A smaller 3.2 

megawatt plant is planned in Johnston, Rhode Island where most of the supply 

chain relationships and financing arrangements are already in place.  Blue 

Sphere recently entered into a memorandum of understanding for a new site in 

Boston, Massachusetts.  In its home country of Israel Blue Sphere has signed a 

preliminary agreement for a 5.0 MW biogas project at a site provided by its 

partner in the project, government-owned Environmental Services Corp.  

The North Carolina plant is expected to be fully operational before the end of 

2015, and the Rhode Island plant is scheduled to follow shortly thereafter.  

However, these two plants may not deliver the Company’s first revenue and 

earnings.  In August 2014, Blue Sphere announced plans to acquire sixteen bio-

digester plants in Italy, each delivering one megawatt of power.  The first seven 

of these deals could contribute to Blue Sphere sales and earnings in 2015.  

There has been a shift in thinking about organic wastes as a valu-

able resource.  According to Front & Sullivan, the global waste-to-

energy market is expected to reach $29 billion by 2016, represent-

ing 12.6% annual growth.  Growth is expected to particularly dra-

matic in the U.S., where the biogas industry is just developing.  

Dwindling landfill capacity is also spurring local decision makers to  

find alternatives for municipal wastes and power distributors anx-

ious to secure renewable energy sources have become eager customers.   

The global waste-to-energy market environment seems ideal for Blue Sphere’s 

team of experienced negotiators and project managers.  We believe Blue Sphere 

is well on its way to capturing a share of this fast growing and lucrative industry. 

PROFILE MARKET DATA 

Price: $0.20 (9/23/14) 

52 Wk Hi-Lo: $0.18 - $0.22 

Ave. Volume: 242 K 

Short Interest: <1% 

VALUATION 

Price/Sales: nm 

Price/CFO: neg 

Price/EPS: neg 

Price/Book Value: neg 

 

Based on TTM ending 6/30/14 

 

Consensus EPS 2014:  NA 

     Forward PE:  NA  

Consensus EPS 2015:  NA 

     Forward PE:  NA  

Please read the important disclosures on page 8 of this report. 

EQUITY SECURITIES 

Common Shares Out: 41.8 M 

Insiders: 5.0% 

Float: 39.7 M 

Institutional: nm 

5% Holders: 9.6% 
 

Common Dividend: nil 
 

Shares Underlying  

Convertible Note:        12.5 M 
 

Warrants and  

Options Outstanding:   0.7 M 
 

 

*Common shares outstanding re-

flect 113:1 reverse stock split in 

Dec. 2013 

 

Estimated as of 8/31/14  
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PUBLIC PEERS 

INVESTMENT HIGHLIGHTS 

Positives 

 Large market opportunity in the U.S., Middle East and Africa with readily 

available ‘waste’ feedstock for processing in bio-digesters and largely un-

developed biogas industry 

 Well developed biogas industry in Europe with numerous well established, 

successful biogas power generation plants; sector poised for consolidation 

 Prove build-to-own business model with potential to generate strong, con-

sistent cash flows from multiple revenue streams 

 Building project pipeline with potential 60 megawatts of power using 

proven anaerobic bio-digestion and biogas power generation technology 

 Strong technology and equipment provider and operating partner in 

Austep SpA. of Italy 

 Well-qualified management team with extensive experience in negotiating 

partnerships, managing complex projects and arranging financing  

 Undervalued stock price relative to fundamental accomplishments and 

growth potential in organic waste-to-energy market 

Negatives 

 Numerous potential supply chain competitors as growing popularity of 

waste-to-energy attracts new entrants to sector 

 Limited track record in renewable energy space; developmental stage with 

no revenue to date 

 Nominal financial resources with low cash balances and negative working 

capital as of the Company’s most recent financial report 

 Widely distributed projects across three continents that could present an 

operational challenge to a small management team 

 Unseasoned equity security with shallow trading volume and wide bid-ask 

spread that could limit liquidity and lead to losses in the short term 

OUTLOOK 

The biogas industry in the U.S. 

remains at a fairly early stage.  

Development has been largely 

limited to the agriculture sector 

where small, privately-held sys-

tem integrators address local 

and regional demand from dairy 

and other animal owners.   

Blue Sphere is the first public 

company trading in the U.S. 

that is focused on energy pro-

duction from biogas.  So far 

public company peers for BLSP 

are limited to waste aggrega-

tors that have entered the bio-

gas power generation through 

joint ventures.  A stake in BLSP 

could give an investor a pure-

play exposure to biogas power 

generation in the U.S. as the 

industry spreads out. 

In our view, Blue Sphere has a 

promising business case, but its 

stock does not appear to reflect 

growth opportunities or man-

agement’s progress in execut-

ing on the strategic plan.  We 

believe the stock is speculative 

and may only be appropriate for 

investors with a long-term in-

vestment horizon and high tol-

erance for risk and volatility. 

STOCK CHART 

 Casella Waste Systems, Inc. 

(CWST:  Nasdaq) 

 CleanTech Biofuels, Inc. 

(CLTH:  OTC/PK) 

 Covanta Holding Corporation 

(CVA:  NYSE) 

 Middlesex Power (MSEX:  

Nasdaq) 

 Republic Services, Inc.  

(RSG:  NYSE) 

 Waste Connections, Inc. 

(WCN:  NYSE) 

 Waste Management, Inc.  

(WM:  NYSE) 

Blue Sphere, Inc.  September 24, 2014 

Source:  StocksCharts.com 



Page 3 

 Feed-in tariff through sale of elec-

tricity to electric utilities 

 Sales of bio-digestion by-products, 

including dried compost and liquid 
fertilizer 

 Tipping fees from waste sources 

and aggregator-suppliers 

 

REVENUE SOURCES 

BUSINESS DESCRIPTION 

Blue Sphere, Inc. is an Israel-based renewable energy developer focused on 

the rapidly developing waste-to-energy sector.  The Company plans to build 

and operate biogas powered generation plants in the U.S., Europe, Africa and 

its home country of Israel.   

The Company is still at a developmental stage, but expects to break ground on 

its first biogas power generation plant based on anaerobic digestion technolo-

gies before the end of 2014.  The plant near Charlotte, North Carolina is ex-

pected to be up and running by the end of 2015.  A power purchase agreement 

has been arranged with Duke Energy for the 5.2 megawatts the plant is ex-

pected to produce, and a compost distributor has been lined up to buy the 

compost by-product of the digestion process. 

Blue Sphere has a portfolio of eight announced green-start projects in various 

stages of development.  Along with sixteen acquisition targets of operating bio-

gas power plants in Italy (seven under letters of intent), the Company’s full 

pipeline currently is comprised of 60 MW generating capacity  -  well on the 

way to the Company’s goal of 100 megawatts in power generating capacity. 

GROWTH STRATEGY 

Blue Sphere plans to replicate its project integration strategy across the U.S. 

where the biogas industry is still at an early stage and there is plenty of room 

for new biogas development.  The USDA estimates that there is room for 

11,000 individual biogas plants in the U.S., while there are only 2,000 in opera-

tion.  With a potential for 9,000 new plants in the U.S., Blue Sphere’s CEO sees 

plenty of room for growth.  Capturing even a small portion of this market 

should build revenue and earnings.  The Blue Sphere team has already proven 

itself capable of negotiating the power purchase agreements and by-product off

-take agreements that are vital to a profitable business. 

In Europe, where favorable government programs have already led to the con-

struction of numerous biogas power plants, Blue Sphere is deploying an acqui-

sition strategy.  Blue Sphere is targeting plants less than two years in age, a 

tactic which will ensure sufficient time to realize a good return on its invest-

ment.  In Italy where biogas has been widely adopted, there are about 1,100 

biogas power plants in operation, of which as many as 200 are available for 

sale.  To reduce risk in the acquisitions Blue Sphere is negotiating with sellers 

for payment terms contingent upon minimum returns on future earnings.  

Austep of Italy has been tapped as operator and has agreed to guarantee mini-

mum operating earnings from each plant.   Blue Sphere recently entered into 

letters of intent to acquire the first seven of sixteen plants under consideration. 

Construction Stage 

 Charlotte, North Carolina  -  

5.2 MW power generation 
using food waste feedstock in 
anaerobic bio-digester; com-
post by-product 

Development Stage 

 Johnston, Rhode Island  -  

3.2 MW power generation 
using food waste feedstock in 
anaerobic bio-digester; com-

post by-product 

 Boston, Massachusetts  -  5.2 

MW power generation using 

good waste feedstock in an-

aerobic bio-digester; compost 
by-product 

 Neot Hovav, Israel  -  food 

waste-to-energy project with 
waste handler partner 

Planning Stage 

 Milford, Connecticut  -  food 

waste-to-energy project 

 Pineridge, Georgia  -  landfill-

methane gas to power project 

 Ghana Oblogo Landfill  -  en-

ergy generation from meth-

ane gas collection   

 Ghana Accra Transfer Station  

- 10MW anaerobic biodigester 

Acquisition Targets 

 Italy -  Letters of intent to 

acquire seven operational 
biogas plants with 1 MW  

generation capacity each 

 Italy  -  Nine additional bio-

gas plants with 1 MW power 

generation capacity each 

PROJECT PIPELINE 

Blue Sphere, Inc.                   September 24, 2014 

Electric Power Aggregators 

 Duke Energy  -  North Carolina 

energy purchaser 

 National Grid  -  Rhode Island en-

ergy purchaser 

Agriculture/Gardening Suppliers 

 McGill Environmental Systems 

of NC  -  compost by-products 

CUSTOMERS 

KEY RELATIONSHIPS 

 Austep SpA -  biodigester 

equipment supplier and plant 
operator based in Italy 

 Caterpillar Financial Ser-

vice Corporation  -  con-
struction financing source 

 Organic Waste Manage-

ment LLC  -  waste food 
feedstock supplier 

 REF Investments, Ltd.  - 

equity project financing 
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BALANCES 

PROJECT FINANCING 

Blue Sphere is still in a developmental stage and has not yet produced 

revenue.  Thus it is still a net user of cash for operating purposes.   

Since inception  we estimate $3.5 million in cash has been used by 

operations, of which $1.4 million was used in the twelve month period 

ending June 2014.  At that rate of ‘cash burn’ we estimate that Com-

pany had sufficient cash resources at end of June 2014 to support op-

erations for another two months.   

Historically, Blue Sphere has raised capital through the sale of com-

mon stock.  Since the end of the June 2014 quarter, Blue Sphere 

raised $105,522 through sales of common stock.  The Company also 

raised $760,250 in new capital net of fees through the issuance of a 

convertible note.  We estimate that at the end of August 2014, the 

Company had approximately $780,000 in cash on its balance sheet, 

giving effect to the new capital and cash usage since end of the last 

quarter.  Thus even without any additional capital raising efforts, the 

Company is estimated to have about six months of operating runway. 

Blue Sphere already had some debt on its balance sheet:  $528,000 in 

debentures and $174,000 in long-term loans.  We estimate that at the 

end of August 2014, total debt was $1.5 million.  The Company has a 

shareholder deficit of $1.1 million. 

CASH FLOW AND BALANCES 

FINANCIAL PERFORMANCE 

Balance sheet values and cash flow requirements are only part of the 

Blue Sphere picture.  After supply and distribution agreements are in 

place, the Company must raise capital for each of its projects.  The 

Company has been successful in arranging financing for both its North 

Carolina and Rhode Island biogas power plants.   

 Caterpillar Financial Services Corporation is providing $13.8 million 

in construction financing and a ten-year term loan for the North 

Carolina plant.  An investment fund called REF Investments Ltd. 

will provide the $9.5 million equity portion. 

 Energy Power Partners has offered a term sheet for $15.0 million 

in equity financing needed for the Rhode Island plant. 

Blue Sphere will need to pursue similar equity and debt financing ar-

rangements for each of its projects.  We believe that as the Company 

builds a track record it will be able to negotiate aggressively for the 

lowest capital cost possible.  The Caterpillar construction loan is at a 

variable interest rate of 5.32% over LIBOR.  The term loan interest 

rate will be 7.88%.  The equity financing for the North Carolina project 

was more dear, requiring Blue Sphere to give up 75% ownership in 

the project.  Additionally, the investor is guaranteed a 20% return.  

The terms of the equity financing for the Rhode Island project have 

not been announced, but we expect improved terms.  

Blue Sphere expects to use debt to close its planned acquisition of six-

teen operating biogas power plants in Italy.  Austep SpA. of Italy will 

be the plant operator and is expected to guarantee minimum earnings 

before taxes.  We expect strong earnings from these assets to help 

attract a manageable interest rate.  The first seven of these acquisi-

tions could contribute to sales and earnings beginning in 2015. 

$000s  9/30/13   6/30/14 
 

Cash $     46  $  258 
 

Current assets $   332  $  319 
 

PP&E, net $       3  $      1 
 

Total assets $   606  $  661 

 

Accts. Payable $     16  $     11 

Debentures, notes $   587  $   528 

Other Payables $   420  $   951 
 

Current Liabilities $1,035  $1,044 
 

Long-term loan $    53  $   120 
 

Deficit  ($ 482) ($1,103) 

 

Shares Outstanding  9.6 mln 31.4 mln 

Warrants / Options  0.7 mln    0.7 mln 

Shares underlying  

  Convertible Debt  7.6 mln    -0-    

Blue Sphere, Inc.  September 24, 2014 

$000s Inception FY12 FY13 
  

Sales       -0-       -0-      -0- 
 

SG&A  $28,362  $3,634  $1,831 

Interest  $    174  $     54  $   119 
 

Net loss ($28,566) ($3,668) ($1,970) 

 

CFO ($  2,624) ($   324) ($1,042) 

 

LPS  ($2.69) ($0.35) 

$000s 9 Mo 13 9 Mo 14 TTM* 
  

Sales       -0-       -0-      -0- 
 

SG&A   $1,348  $4,074  $4,557 

Interest   $   108  $   121  $   132 
 

Net loss ($1,456) ($4,195) ($4,709) 

 

CFO ($  730) ($1,922) ($1,361) 

 

LPS ($0.32) ($0.25) ($0.28) 

 

*TTM - Trailing 12 months ending June 2014; Fiscal 

year ends September 

 

Dollars in 000s except LPS 

 

Source:  Company Reports  



 National need for secure 

power supplies, reduced de-

pendence on foreign fuel 

 Localized need for creative 

solid waste solutions, in-

crease reliable, secure power 

supplies for mission critical 

functions such as water sup-

ply and wastewater collection 

 Declining landfill capacity and 

rising landfill tipping fees 

 Favorable regulatory actions 

by state and local govern-

ments to create waste bans 

 Greater consistency in state 

and federal policies that drive 

renewable energy demand by 

power aggregators 

GROWTH DRIVERS 

INDUSTRY EVENTS 

A mix of economic and regulatory factors are driving food wastes  -  one of the 

most energy-packed wastes  -  away from direct disposal and toward biogas 

power generation.  We believe a particularly compelling opportunity is unfolding 

in the U.S. for project integrators like Blue Sphere that can develop a custom 

solution for aggregators of food waste as feedstock for energy.   

According to a report commissioned by the Grocery Manufacturers Association 

and the Food Marketing Institute, approximately 121 billion pounds of food 

goes to waste in the U.S. annually.  About 80 billion pounds of that food ends 

up in landfills each year.  Indeed, food represents about one-third of landfill 

deposits.  According to the U.S. study the food waste of manufacturers that is 

diverted from landfills is principally going to use in animal feed or fertilizer.  

However, over half of food waste coming from retail and wholesale sectors, 

such as restaurants and grocery stores is still going waste in landfills.   

The situation is not much different in Europe.  The European Commission esti-

mates that approximately 90 million tons of food are wasted annually, not in-

cluding fish discards and food lost at the farm. 

Increasingly, participants in the food supply chain are motivated to participate 

in food waste solutions.  Landfill capacity is becoming constrained as available 

land is not keeping pace with rising population and expanding waste streams.  

According to Waste and Recycling News, in 2012 the average tipping cost for 

the largest public and private landfills in the U.S. had increased to $49.27 per 

ton or almost a nickel per pound.   

Additionally, some states are imposing restrictions on the largest food waste 

generators.  Massachusetts passed landmark regulations requiring generators 

of over one ton of food waste per week to find compost or biogas alternatives 

to landfills.  Generators must file certificates of their plans by October 2014 and 

then be fully compliant with the alternatives by 2016.  Connecticut and Ver-

mont have already taken action to impose maximum landfill dumping rules for 

food waste generators.   

Some cities such as Seattle, San Francisco and Portland have also banned land-

fill disposal of food waste.  New York is expected take similar action after a suc-

cessful six-month test program was carried out in 2013.  Restaurants in the 

New York program volunteered to divert food waste from landfills by getting 

involved in non-profit nutrition 

programs and using on-site or-

ganic waste processing.   

With state and local policies di-

recting food wastes away from 

landfills and towards recycling 

alternatives such as biogas gen-

eration, the current market condi-

tions appear to be particularly 

friendly for new entrants into the 

waste-to-energy industry.  Large 

food waste producers should be 

well disposed to work with project 

integrators like Blue Sphere.  In-

deed, three of Blue Sphere’s 

planned projects are located in 

states with organic waste bans.   

MARKET OPPORTUNITY 
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 Sept. 2014 - CEWEP WTE 

Congress, Brussels 

 Oct. 2014  -  7th Annual 

Energy from Waste Con-

ference, London 

 April 2015  -  NoAmer WTE-

Conference, Tampa 

 May 2015  -  World Waste 

to Energy City Summit, 

London 

WASTE-TO-ENERGY FEEDSTOCK 
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Energy Density Joules per Kilogram 

Most ideal biogas feedstock 



BIOGAS INDUSTRY 

Page 6 

Blue Sphere, Inc.  September 24, 2014 

According to the Biogas Opportunities Roadmap published by the U.S. Depart-

ment of Agriculture in August 2014, there are approximately 2,000 operating 

biogas power generators in the U.S.  The majority of these sites are in the agri-

culture sector where small, privately-held system integrators have set up turn-

key systems for dairy farms, beef cattle feedlots, and other animal operations.  

Given the scope of the agriculture sector, the potential supply of non-farm or-

ganic materials such as food wastes diverted from landfills, and the geographic 

dispersion of these organic waste sources, the USDA estimates there is room for 

as many as 11,000 sites in the U.S. 

Thus far only a few companies have been attracted to the biogas power genera-

tion industry.  There is a growing group of companies that are building and op-

erating biogas power generation facilities.  Some are using their own technolo-

gies such as Covanta Energy, a part of Covanta Holding Corp. (CVA:  NYSE), 

and privately-held Zero Waste Energy.  Harvest Energy appears to be the larg-

est of this group of build-to-own operators.  It operates twenty-five feedstock 

processing facilities in North America and operates three power generation facili-

ties in northeastern U.S.  Harvest Energy has announced plans for two addi-

tional anaerobic digester-to-energy plants. 

The large, national and regional waste handlers have also shown interest in get-

ting involved with biogas generation.  Waste Management (WM:  NYSE) has en-

tered into several joint ventures with biofuel technology owners and systems 

integrators.  WMI appears to have left system integration to others while con-

tributing the step of waste aggregation to the partnerships.  Casella Waste is 

attempting its own project integration effort, but so far has made limited pro-

gress in bringing projects to full operation.   

Some may have found the learning curve steeper than expected in digester op-

eration and power generation.  The need for expertise in system design and op-

erations has provided a foothold for companies like Middlesex Water (MSEX:  

Nasdaq), which is using its experience in handling potable and waste water to 

set up and run biogas power generation systems for municipalities. 

 Build-to-Own Operators 

 Clean World Partners, LLC

(Synergex in US) 

 Covanta Energy Holding (US) 

 CNM/Martn GmbH (Europe) 

 Entec Biogas GmbH (Austria) 

 Harvest Power* (US) 

 Hitachi Zosen Inova AG  

 Indaver Group (Europe) 

 Keppel Seghers Corp. (China) 

 Kobelco Eco-Solutions Ltd 

 Rollcast Energy (US) 

 Swedish Biogas International 

(Europe) 

 TS Energy Group (US) 

 Yield Energy, Inc. (US) 

 Zero Waste Energy, LLC (US) 

 Municipal Waste Handlers 

 Atlas Disposal Industries (US) 

 Casella Waste (US) 

 Waste Management (US) 

 Local Utilities 

 Middlesex Water Co.  (US) 

 

*Recognized as competition  by the 

Company 

PEERS 

COMPETITIVE DYNAMIC 

The biogas industry in the U.S. is highly fragmented.  A 

handful players with a mix of business models and 

strategies are addressing a market that could eventually 

be comprised of as many as 11,000 different facilities.  

It is not surprising that Blue Sphere management indi-

cates they rarely encounter competing project integra-

tors in their business development efforts.  In sourcing 

feedstock, negotiating power supply agreements or se-

curing off-take arrangements for compost by-products, 

Blue Sphere is rarely if ever in a competitive bid situa-

tion.  We believe Blue Sphere is in a good position to 

cope with the complexities of the industry, which require 

a mix of long-term relationships along the supply, pro-

duction and distribution chain.  In our view, Blue Sphere 

has an excellent partner in Austep SpA, which has 

lengthy and successful track record in biogas facility op-

eration.  Importantly, Blue Sphere is not encumbered by 

the pressures of legacy business interests. 

Organic Feedstock 

Anaerobic 

Digester 

Separator 

Fertilizer 

Liquids 
Compost 

Fibers 

Storage and Distribution 

Biogas Storage and Distribution 

 Vehicle 

Fuel 

Turbine 

with Power 

Generator 

Gas Burning 

Heater/

Boiler 
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COMPANY HISTORY 

OWNERSHIP 

Blue Sphere is led by Chief Executive Officer and Director, Shlomi Palas.  He 

brings to the Company significant experience as an entrepreneur in the clean 

energy and biodiesel industries.  He has a successful track record in negotia-

tion of supply and distribution agreements as well as in financing and legal 

structuring.  Palas has a bachelor degree in statistics and management from 

Haifa University and a masters degree from Baruch College in New York. 

Shlomo Zakai has been the Company’s Chief Financial Officer since 2012.  

He has extensive experience as a internal auditor and senior financial officer 

for public companies in the U.S. and Israel.  He was previously senior audit 

manager in the technology department of an Ernst & Young member firm.  

Zakai earned a bachelor degree in accounting from the College of Manage-

ment in Rishon Le’Zion. 

Blue Sphere’s Chief Counsel, Mark Radom, is also Chief Carbon Officer.  Prior 

to joining the Company, Radom held the same positions at Carbon Markets 

Global, a London-based carbon credit and renewable energy project devel-

oper.  He is a graduate of Duke University and Brooklyn Law School.   

Roy Amitzur has served as an Executive Vice President since 2011.  He was 

previously president of Clean Technologies Group that specialized in water 

and waste water projects.  Amitzur also managed a number of start-up com-

panies including Bio Pure Technology and Aquarius Technologies. 

Besides Mr. Palas, the Board of Directors includes Joshua Shoham as Chair-

man and Yigal Brosh.  Shoham has rich experience in executive international 

business development and has provided strategic market consulting services.  

Brosh joined the board in May 2014.  He is currently the Managing Partner at 

Zeta Capital Management, a Tel-Aviv-based asset management and invest-

ment banking firm.  Brosh is also the Chairman of Environmental Services 

Corporation, Israel’s government-owned hazardous waste handler. 

                           Shares of 

                        Common Stock* 

Insiders: 

S. Palas, CEO & Dir. 721,686  

S. Zakai, CFO      -0- 

R. Amitzur, EVP 294,913    

M. Radom, CCO 466,818 

J. Shoham, Chair 598,454 

Y. Brosh, Director        -0- 
  

Total Insiders 2,081,871 

As % of  Shares  

   Outstanding 5.0% 
 

5% Holders 4.0 M 

As % of Shares  

    Outstanding 9.6% 

  

*Shares excluding options 

 

LEADERSHIP 

CAPITALIZATION 

Recent Price: $0.20 

Shares Out: 41.8 M 

 

Market Capital: $8.4 M 

+  Preferred Stock $    -0- 

+  Debt $1.5 M 

-  Cash $0.8 M 

Enterprise Val: $9.1 M 

 

Deficit: ($0.3) M 

Working Capital: ($0.8) M 

 

*Pro Forma Balances as of 8/31/14  

 

Source:  Company Reports and 

Crystal Equity Research Estimates 

LOCATIONS 

 Inception to 2010  -  Focus on automotive Internet sites 

2011   -  Change in business model to renewable energy; landfill gas development 

2012   -   Agreements to develop anaerobic biogas facilities in Charlotte, North Carolina 

and Johnston, Rhode Island 

2013   -   Equity and construction financing for North Carolina biogas facility with REF 

Investments and Caterpillar Financial Services  

  -  Ten-year off-take agreement with major compost distributor for fiber by-

product of North Carolina and Rhode Island projects 

  -  Purchase of equipment and operating agreement for North Carolina 

  -  Issuance of $480,000 convertible note in connection with letter of credit and 

collateral agreement for North Carolina project 

  -  Reverse stock split of common stock by 113-to-1  

2014   -   Plan to acquire sixteen 1MW biogas plants in Italy 

    -  MOU with McGill Environmental for biogas plant near Boston, Massachusetts 

           -  Term sheet for $15 million equity financing for Rhode Island project 

           -  Issuance of convertible promissory note for $807,750 

    -  MOU with Environmental Services Corp. of Israel for 5 MW biogas power plant 



CER Focus Reports are published by Crystal Equity Research, an 

alternative resource for company-specific research on small-

capitalization companies in selected industries.   Our mission at 

Crystal Equity Research is to provide our investing clients with 

alpha-generating analysis of a company's investment potential.  

We offer a non-consensus examination of financial performance 

as well as value-creating due diligence on recent events and the 

company's competitive position.  

 

The work of Crystal Equity Research, LLC is guided by the Code 

of Ethics and Standards of Professional Conduct set by the Char-

tered Financial Analyst Institute.  We adhere to the Best Practices 

Guidelines Governing Analyst/Corporate Issuer Relations adopted 

by the CFAI and the National Investor Relations Institute. 
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